


































CHAPTER I

GLOBAL INVESTMENT 
TRENDS AND PROSPECTS



A. CURRENT FDI TRENDS

1. Global trends

Global foreign direct investment (FDI) flows fell by 23 per cent in 2017, to $1.43 trillion 
from a revised $1.87 trillion in 2016 (figure I.1).1 The decline is in stark contrast to other 
macroeconomic variables, such as GDP and trade, which saw substantial improvement 
in 2017. A decrease in the value of net cross-border mergers and acquisitions (M&As) to 
$694 billion, from $887 billion in 2016, contributed to the decline.2 The value of announced 
greenfield investment – an indicator of future trends – also fell by 14 per cent, to $720 billion.
FDI flows fell sharply in developed economies and economies in transition while those to 
developing economies remained stable. As a result, developing economies accounted for 
a growing share of global FDI inflows in 2017, absorbing 47 per cent of the total, compared 
with 36 per cent in 2016. 

Even discounting the volatile financial flows, large one-off transactions and corporate 
restructurings that inflated FDI numbers in 2015 and 2016, the 2017 decline was still 
sizeable and part of a longer-term negative cycle. 

This negative cycle is caused by several factors. One factor is asset-light forms of overseas 
operations, which are causing a structural shift in FDI patterns (see WIR173). Another major 
factor is a significant decline in rates of return on FDI over the past five years. In 2017, 
the global rate of return on inward FDI was down to 6.7 per cent (table I.1), extending 
the steady decline recorded over the preceding five years. Rates of return in developed 
economies have trended downwards over this period but stabilized. Although rates of 
return remain higher on average in developing and transition economies, most regions 

FDI in�ows, global and by group of economies, 2005–2017 (Billions of dollars and per cent)Figure I.1.
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have not escaped this erosion. In Africa, for instance, return on investment dropped from 
12.3 per cent in 2012 to 6.3 per cent in 2017. This can be partly explained by the fall 
in commodity prices during the period. Yet the decline persisted in 2016 when prices 
stabilized, and rates of return on FDI to oil-rich West Asia did not weaken as much as in 
Africa. This suggests that structural factors, mainly reduced fiscal and labour cost arbitrage 
opportunities in international operations, may also be at work.

2. Trends by geography

a. FDI inflows

FDI flows to developed economies fell by one-
third to $712 billion (figure I.2). The fall can be 
explained in part by a decline from relatively high 
inflows in the preceding year. Inflows to developed 
economies in 2015–2016 exceeded $1 trillion, mainly 
due to a surge in cross-border M&As and corporate 
reconfigurations (i.e. changes in legal or ownership 
structures of multinational enterprises (MNEs), 
including tax inversions) (WIR16, WIR17). A significant 
reduction in the value of such transactions resulted in 
a decline of 40 per cent in flows in the United States 
(from $466 billion in 2015 and $457 billion in 2016 
to $275 billion in 2017). Similarly, the absence of the 
large megadeals that caused the anomalous peak in 
2016 in FDI inflows in the United Kingdom caused a 
sharp fall of FDI in the country, to only $15 billion. In 
developed economies, while equity investment flows 
and intracompany loans recorded a fall, reinvested 
earnings rose by 26 per cent, accounting for half of 
FDI inflows. Reinvested earnings were buoyed by 
United States MNEs, in anticipation of a tax relief on 
repatriation of funds. FDI flows increased in other 
developed economies (7 per cent).

Table I.1. Inward FDI rates of return, 2012–2017 (Per cent)

Region 2012 2013 2014 2015 2016 2017

World 8.1 7.8 7.9 6.8 7.0 6.7

Developed economies 6.7 6.3 6.6 5.7 6.2 5.7

Developing economies 10.0 9.8 9.5 8.5 8.1 8.0

Africa 12.3 12.4 10.6 7.1 5.4 6.3

Asia 10.5 10.8 10.6 9.9 9.5 9.1

East and South-East Asia 11.5 11.8 11.7 11.0 10.3 10.1

South Asia 7.2 6.7 6.1 5.5 6.4 5.7

West Asia 5.5 5.4 4.9 4.6 4.6 3.4

Latin America and the Caribbean 7.9 6.7 6.6 5.2 5.3 5.6

Transition economies 14.4 13.9 14.6 10.2 11.1 11.8

Source: UNCTAD based on data from IMF Balance of Payments database.
Note: Annual rates of return are measured as annual FDI income for year t divided by the average of the end-of-year FDI positions for years t and t – 1 at book values.

FDI in�ows, by region, 2016–2017
(Billions of dollars and per cent)

Figure I.2.
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FDI inflows to developing economies remained close to their 2016 level, at $671 
billion. FDI flows to developing Asia were stable at $476 billion. The modest increase in 
Latin America and the Caribbean (+8 per cent to $151 billion) compensated for the decline 
in Africa (–21 per cent to $42 billion). 

The slump in FDI flows to Africa was due largely to weak oil prices and lingering effects 
from the commodity bust, as flows contracted in commodity-exporting economies such as 
Egypt, Mozambique, the Congo, Nigeria and Angola. Foreign investment to South Africa 
also contracted, by 41 per cent. FDI inflows to diversified exporters, led by Ethiopia and 
Morocco, were relatively more resilient. 

Developing Asia regained its position as the largest FDI recipient region. Against the 
backdrop of a decline in worldwide FDI, its share in global inflows rose from 25 per cent in 
2016 to 33 per cent in 2017. The largest three recipients were China, Hong Kong (China) 
and Singapore. With reported inflows reaching an all-time high, China continued to be 
the largest FDI recipient among developing countries and the second largest in the world, 
behind the United States. 

The increase in FDI flows to Latin America and the 
Caribbean (excluding financial centres) constituted 
the first rise in six years. Inflows are still well below 
the peak reached in 2011 during the commodity 
boom. Although commodities continued to 
underpin investment in the region, there is now 
a shift towards infrastructure (utilities and energy, 
in particular), finance, business services, ICT and 
some manufacturing. 

FDI flows to transition economies in South-East 
Europe and the Commonwealth of Independent 
States (CIS) declined by 27 per cent in 2017, to $47 
billion, following the global trend. This constituted 
the second lowest level since 2005. Most of the 
decline was due to sluggish FDI flows to four 
major CIS economies: the Russian Federation, 
Kazakhstan, Azerbaijan and Ukraine.

As a result of these regional variations, the share of 
developed economies in world FDI flows as a whole 
decreased to 50 per cent of the total. Half of the 
top 10 host economies continue to be developing 
economies (figure I.3). The United States remained 
the largest recipient of FDI, attracting $275 billion 
in inflows, followed by China, with record inflows of 
$136 billion despite an apparent slowdown in the 
first half of 2017.

The FDI environment in some regional and 
interregional groups (figure I.4) could be significantly 
affected by ongoing policy developments 
(chapter III). 

FDI in�ows, top 20 host economies, 
2016 and 2017 (Billions of dollars)

Figure I.3.
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b. FDI outflows

MNEs from developed economies reduced their 
overseas investment activity only marginally. 
The flow of outward investment from developed 
economies declined by 3 per cent to $1 trillion in 
2017. Their share of global outward FDI flows was 
unchanged at 71 per cent (figure I.5). Flows from 
developing economies fell 6 per cent to $381 billion, 
while those from transition economies rose 59 per 
cent to $40 billion. 

Outward investment by European MNEs fell by 21 
per cent to $418 billion in 2017. This was driven by 
sharp reductions in outflows from the Netherlands 
and Switzerland. Outflows from the Netherlands – the 
largest source country in Europe in 2016 – dropped 
by $149 billion to just $23 billion, owing to the 
absence of the large megadeals that characterized 
Dutch outward investment in 2016. As a result, 
the country’s equity outflows fell from $132 billion 
to a net divestment of –$5.2 billion. In Switzerland, 
outflows declined by $87 billon to –$15 billion. Equity 
flows fell by $47 billion and intracompany loans fell 
by $42 billion.

In contrast, outflows from the United Kingdom rose 
from –$23 billion in 2016 to $100 billion in 2017, 
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as a result of large purchases by MNEs based in 
the United Kingdom. For instance, British American 
Tobacco purchased the remaining shares in Reynolds 
American (United States) for $49 billion, and Reckitt 
Benckiser acquired Mead Johnson Nutrition (United 
States) for $17 billion. Reinvested earnings, which 
had been low over 2014–2016, recovered to $29 
billion. Outflows from Germany rose by 60 per cent 
to $82 billion, mainly owing to rises in reinvested 
earnings and intracompany loans. 

Investment by MNEs in North America rose by 18 
per cent to $419 billion in 2017. Most outward FDI 
from the United States – the largest investing country 
(figure I.6) – is in the form of retained earnings. 
Reinvested earnings in the fourth quarter of 2017 
were 78 per cent higher than during the same period 
in 2016, in anticipation of tax reforms (see section B, 
Prospects).

Investment activity abroad by MNEs from 
developing economies declined by 6 per cent, 
reaching $381 billion. Outflows from developing 

Asia were down 9 per cent to $350 billion as 
outflows from China reversed for the first time since 
2003 (down 36 per cent to $125 billion). The decline 
of investment from Chinese MNEs was the result of 
policies clamping down on outward FDI, in reaction 
to significant capital outflows during 2015–2016, 
mainly in industries such as real estate, hotels, 
cinemas, entertainment and sport clubs. The decline 
in China and Taiwan Province of China (down 36 per 
cent to $11 billion) offset gains in India (up 123 per 
cent to $11 billion) and Hong Kong, China (up 39 per 
cent to $83 billion). 

Outward FDI from Latin America and the Caribbean 
(excluding financial centres) rose by 86 per cent 
to $17.3 billion, as Latin American MNEs resumed 
their international investment activity. Yet outflows 

remained significantly lower than before the commodity price slump. Outflows from Chile 
and Colombia – the region’s largest outward investors in 2016 – declined by  18 per cent 
in 2017, at $5.1 billion and $3.7 billion respectively, as equity outflows dried up. Investment 
from Brazil remained negative at about –$1.4 billion. 

FDI outflows from Africa increased by 8 per cent to $12.1 billion. This largely reflected 
increased outward FDI by South African firms (up 64 per cent to $7.4 billion) and Moroccan 
firms (up 66 per cent to $960 million). South African retailers continued to expand into 
Namibia, and Standard Bank opened several new branches there.

In 2017, FDI outflows from economies in transition recovered by 59 per cent, to 
$40 billion, after being dragged down by the recession in 2014–2016. This level, 
however, remains 47 per cent below the high recorded in 2013 ($76 billion). As in previous 
years, the bulk of investment from transition economies is by Russian MNEs. In 2017 their 
investment activity rose by 34 per cent, mainly due to two large transactions – Rosneft 
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acquired a 49 per cent share in Essar Oil (India) for close to $13 billion and a 30 per cent 
stake in the offshore Zohr gas field in Egypt from the Italian firm Eni for $1.1 billion. 

3. Trends by sector and mode of entry

In 2017, both the value of announced FDI greenfield projects and the value of net cross-
border M&As declined significantly (figure I.7). The former dropped by 14 per cent to $720 
billion. The latter decreased by 22 per cent to $694 billion. Although total global M&A 
activity (including domestic deals) has been robust over the past few years, the aggregate 
value of net cross-border M&As, which had been on the rise since 2013, contracted in 
2017. The number of M&A transactions, however, sustained its upward trend to almost 
7,000. 

The value of net cross-border M&As decreased in all three sectors (table I.2). The drop in 
the primary sector was sharp – by 70 per cent – to only $24 billion in 2017. The number 
of deals in extractive industries trebled but lacked large-scale transactions such as those 
concluded in previous years. At the industry level, extractive industries, food and beverages, 
and electronics registered the largest declines in value terms. In contrast, the value of net 
transactions in machinery and equipment, business services, as well as information and 
communication increased considerably. 

The value of announced FDI greenfield projects, an indicator of future FDI flows, declined 
by 25 per cent in services and 61 per cent in the primary sector. In contrast, manufacturing 
announcements increased by 14 per cent. As a result, the values of greenfield projects in 
manufacturing and services were nearly the same, at about $350 billion in 2017. Greenfield 
project values decreased in several key services industries – construction, utilities 
(electricity, gas and water), business services, and transport, storage and communications 
(table I.3). Small projects in business services accounted for half of the number of greenfield 
announcements in services and more than a quarter of the total. 

Although activity in some manufacturing industries, such as chemical products and 
electronics, picked up in 2017, overall greenfield announcements in the sector remained 
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Table I.3. Value and number of announced FDI green� eld projects, 
by sector and selected industries, 2016–2017

Value (billions of dollars) Number
2016 2017 % 2016 2017 %

Total   833   720 -14  15 766  15 927   1
Primary   54   21 -61   52   63   21

Manufacturing   295   338   14  7 703  7 678 0

Services   484   362 -25  8 011  8 186   2

Top 10 industries in value terms:
Electricity, gas and water   129   95 -26   404   296 -27

Business services   96   80 -16  4 125  4 278   4

Motor vehicles and other transport equipment   56   62   12  1 077  1 103   2

Construction   126   62 -51   322   276 -14

Chemicals and chemical products   43   61   42   804   856   6

Electrical and electronic equipment   44   52   20  1 005   958 -5

Transport, storage and communications   56   41 -26   935   903 -3

Trade   27   32   21   902  1 001   11

Food, beverages and tobacco   24   29   17   596   664   11

Textiles, clothing and leather   28   28   1  1 558  1 476 -5

Source: UNCTAD, based on information from the Financial Times Ltd, fDi Markets (www.fDimarkets.com).

Table I.2. Value and number of net cross-border M&As, by sector and 
selected industries, 2016–2017

Value (billions of dollars) Number
2016 2017 % 2016 2017 %

Total   887   694 -22  6 607  6 967   5
Primary   83   24 -70   206   550   167

Manufacturing   406   327 -19  1 745  1 690 -3

Services   398   343 -14  4 656  4 727   2

Top 10 industries in value terms:
Chemicals and chemical products   130   137   5   345   322 -7

Business services   75   107   43  1 716  1 817   6

Food, beverages and tobacco   138   88 -36   200   227   14

Finance   97   59 -39   585   617   5

Electricity, gas and water   66   54 -18   209   171 -18

Machinery and equipment   32   52   63   195   183 -6

Information and communication   24   39   66   618   611 -1

Electrical and electronic equipment   75   26 -66   349   307 -12

Transportation and storage   46   23 -51   293   306   4

Mining, quarrying and petroleum   79   23 -71   138   466   238

Source: UNCTAD, cross-border M&A database (www.unctad.org/fdistatistics).

relatively depressed across all developing regions from a longer-term perspective. In Africa, 
Asia and Latin America and the Caribbean alike, the average annual value of greenfield 
project announcements in manufacturing was significantly lower during 2013–2017 than 
during the previous five-year period (figure I.8). 

Greenfield investment in manufacturing – important for industrial development (see chapter 
IV) – shows different patterns across developing regions. Asia attracts relatively higher-skill 
manufacturing than other regions. In Africa, the share of manufacturing related to natural 
resources in greenfield projects (important for moving up the commodity value chains) is 
still relatively high, even though, as in Latin America and the Caribbean, that share has been 
declining. These industries used to account for nearly three-quarters of total greenfield 
investment in manufacturing in Africa. In recent years, owing to lower mineral prices, 
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foreign investment in these manufacturing industries has been relatively low – in Africa, the 

total amount in 2017 was $6 billion. However, there was little growth in other manufacturing 

industries to compensate, in particular in Latin America and the Caribbean. 

The negative longer-term trend in manufacturing greenfield projects is potentially of greater 

consequence for industrial development in Asia and Latin America, where higher-skill 

manufacturing greenfield projects are in decline, because value added in these sectors 

tends to be higher. In Africa, the decline in natural resource related manufacturing is at least 

partly compensated by growth in other manufacturing sectors.

Lower-skill manufacturing can be an important starting point for industrial development. 

In Africa, greenfield FDI in textiles, clothing and leather has been relatively strong over the 

past few years, reaching $4 billion in 2017 – twice the level recorded in 2014 and 20 times 

the 2008 amount. South–South investment in this industry, particularly from Asian investors 

into Africa, is significant; however, the largest projects are highly concentrated in a few 

countries, e.g. Ethiopia. 

Figure I.8. Value of announced FDI green�eld projects in manufacturing and share of manufacturing in
all sectors, 2008–2017 (Billions of dollars and per cent)
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Note: Natural resources-related industries include 1) coke, petroleum products and nuclear fuel, 2) metals and metal products, 3) non-metallic mineral products and 4) 
wood and wood products; lower-skill industries include 1) food, beverages and tobacco and 2) textiles, clothing and leather; higher-skill industries include all other 
manufacturing industries. 
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4.  FDI and other cross-
border capital flows

The decline in worldwide FDI contrasted with other 

cross-border capital flows. Total global capital flows 

– including FDI, portfolio (equity and debt) flows 

and other private sector capital flows (mostly bank 

lending) – continued to recover in 2017. Capital 

flows reached 6.9 percent of global GDP in 2017, 

up from the post-crisis low of 4.7 per cent of GDP 

in 2015 (figure I.9). An overall improvement in global 

financial and liquidity conditions was buttressed by 

better short-term economic growth prospects and 

expectations of a smooth monetary transition in 

the United States. Signs of recovery in international 

bank lending, rising risk appetite among portfolio 

investors, a pickup in global trade and lower financial 

volatility in major asset classes all contributed to 

improved conditions for cross-border capital flows. 

Global capital flows nevertheless remain well below 

pre-crisis levels (box I.1). 

This recent recovery has been predominantly driven 

by capital flows other than FDI. The sell-off of foreign 

portfolio equity seen in 2016 was reversed in 2017, 

when cross-border portfolio equity flows became 

positive. Global portfolio debt flows rose from 1.0 per cent to 1.8 per cent of GDP between 

2016 and 2017. International banking lending flows remained strongly positive, in contrast 

to the retrenchment seen in 2015.

Consistent with the trend observed at the global level, cross-border capital flows to 

developing economies also gained momentum in 2017, after falling to a multi-decade low 

in 2015. Total inflows to developing economies, equivalent to 2.4 per cent of GDP in 2015, 

rose to 4.8 per cent of GDP in 2017. The increase was driven not by FDI but primarily by 

debt-related flows: cross-border banking and portfolio debt. The collapse in cross-border 

bank lending, due to the deleveraging of European banks, had been a major contributor to 

the post-crisis slump in capital flows to developing economies. Cross-border bank flows to 

developing economies are now tentatively recovering, as the financial position of developed 

economies’ banks improves, and South–South lending from developing economies’ banks 

continues to expand. Improved liquidity conditions in global financial markets have led to 

increases in portfolio debt and equity flows to developing economies. 

At the regional level, the pickup in capital flows was most pronounced in developing Asia, 

where they have risen from 1.2 per cent of GDP in 2015 to 3.7 per cent in 2016 and 4.7 per 

cent in 2017, driven primarily by increased inflows of international bank lending. In Africa, 

inflows rose modestly from 6.1 per cent of GDP to 6.6 per cent. Flows to Latin America and 

the Caribbean declined from 4.7 per cent of GDP to 4.3 per cent. In transition economies, 

inflows of bank lending remained negative in 2017, albeit less so than in 2016. Added to 

the contracting FDI flows, this trend pushed overall capital flows down from 2.2 per cent 

of GDP to 1.3 per cent.

Source: UNCTAD, based on IMF World Economic Outlook (WEO) Database.

Note: To ensure comparability with other variables, FDI data are consistent with 
the IMF WEO database and are not directly comparable with UNCTAD’s 
FDI data as presented elsewhere in this report. For more information, 
refer to the Methodological Note to the WIR. The data presented here 
covers only the 115 countries for which the breakdown of portfolio flows 
into debt and equity is available.

Figure I.9.
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It is important to consider FDI in the context of other components of the financial account in the balance of payments – portfolio 
debt and equity investment, other bank and derivative flows – as well as other cross-border financial flows that have development 
implications, such as official development assistance (ODA) and migrants’ remittances. The Addis Ababa Action Agenda on Financing 
for Development recognizes the important contribution that FDI can make to sustainable development, while noting that the other flows 
are also critical. 

An additional motivation for considering other types of capital flows is that the dividing lines between FDI and other types of flows are 
becoming increasingly blurred, for three main reasons:
• FDI, as measured in the balance of payments, contains components that behave like portfolio flows. They can be relatively short-

term and volatile. 
• Portfolio equity flows can be used for FDI-like purposes. MNEs can acquire long-term strategic stakes in foreign enterprises, with a 

measure of control (even if below the 10 per cent threshold – see WIR2016). 
• Flows used for identical purposes can be classified differently depending on how funds are transferred across borders. For example, 

when MNEs from developing economies raise debt in developed economies with deeper financial markets, they can either use 
the services of a bank and transfer the proceeds back to the parent through a cross-border deposit, which would be counted as 
“other flows” in the balance of payments; or transfer funds through an intracompany loan by way of a local affiliate, which would 
be counted as FDI. 

FDI has been the most stable component of the balance of payments over the past 15 years, and the most resilient to economic and 
financial crises. Debt-related flows, especially bank loans, have been the most volatile external source of finance, both globally and for 
developing economies specifically. Portfolio equity remains a relatively small share of total external finance and tends to be more volatile 
because it is invested in liquid financial assets rather than in fixed capital. 

Source: UNCTAD, based on IMF World Economic Outlook database. Includes only the 115 countries for which the breakdown of portfolio flows into debt and equity is 
available.

Global capital movements, driven mainly by debt-related flows, increased rapidly in the run-up to the financial crisis but then collapsed 
from 22 per cent of global GDP in 2007 to 3.2 per cent in 2008. The subsequent recovery was modest and short lived. In 2015, flows 
slumped to 4.7 per cent of global GDP — a multi-decade low in global cross-border capital flows except for the crisis years of 2008 
and 2009. Although some regions began to experience a revival in 2017, cross-border capital flows remain well below pre-crisis levels 
(box figure I.1.1). 

The weakness in cross-border capital flows has been especially pronounced in developing economies. Overall net capital flows to those 
economies (inflows minus outflows, excluding official reserve accumulation) were negative in 2015 and 2016, before turning positive 
in 2017.

Source: UNCTAD. 

Box I.1. FDI in the context of cross-border capital flows

Box �gure I.1.1 Global capital �ows, 2002−2017 (Per cent of GDP)
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5. FDI as a component of financing for development

Developing economies can draw on a range of external sources of finance, including FDI, 
portfolio equity, long-term and short-term loans (private and public), ODA, remittances 
and other official flows (figure I.10). FDI has been the largest source of external finance 
for developing economies over the past decade, and the most resilient to economic and 
financial shocks.

On average, between 2013 and 2017 FDI accounted for 39 per cent of external finance 
for developing economies (figure I.11). For the LDCs, however, ODA is the most significant 
source of external finance, at 36 per cent of external finance over the same period, 
compared with 21 per cent for FDI. 

FDI also exhibits lower volatility than most other sources. Debt-related flows are susceptible 
to sudden stops and reversals. For example, the widespread retrenchment of European 
banks’ foreign lending in 2015 caused a drop in long-term loans to developing economies. 
Short-term loans declined sharply in the same year, as Chinese firms repaid dollar debt and 
foreign investors reduced exposure to renminbi-denominated assets. Portfolio equity flows 
account for a low share of external finance to developing economies, especially where 
capital markets are less developed. They are also relatively unstable because of the speed 
at which positions can be unwound. 

The growth of ODA has stagnated over the past decade. It amounts to about a quarter 
of FDI inflows to developing economies as a group. Preliminary data indicate that net  
ODA from members of the OECD Development Assistance Committee fell by 0.6 per cent 
in 2017. 

Source: UNCTAD, based on World Bank World Development Indicators (for remittances), UNCTAD (for FDI), IMF World Economic Dataset (for portfolio investment and other 
investment) and OECD (for ODA and other official flows).

Notes: ODA and other official flows is the sum of net disbursements from Development Assistance Committee (DAC) countries, non-DAC countries and multilateral donors, from 
OECD DAC Table 2a, and net other official flows from all donors, from OECD DAC Table 2b. Remittances data for 2017 are World Bank estimates. ODA and other official 
flows data for 2017 are estimated using preliminary OECD data on the annual growth rate of disbursements by OECD DAC countries.
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Source: UNCTAD based on World Bank World Development Indicators (for remittances), UNCTAD (for FDI), IMF World Economic Dataset (for portfolio investment and other 
investment) and OECD (for ODA and other official flows).

Note: Percentages are each source’s share of total inflows to LDCs and developing economies during 2013–2017. Volatility index is the standard deviation divided by the mean 
of annual absolute values for 2005–2016, multiplied by 100. 

Figure I.11. Sources of external �nance, developing economies and LDCs, 2013–2017 (Per cent)
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Remittances are becoming an increasingly important component of external finance for 
developing economies in general, and LDCs in particular. Remittances to developing 
economies are estimated to have risen by 8.5 per cent in 2017, with notably strong upticks 
in sub-Saharan African, Latin America and the Caribbean, and transition economies, 
owing to higher economic growth in the United States and the European Union. Growth 
in remittances to South Asia is expected to be weaker because of low oil prices and the 
tightening of labour market policies in the Gulf Cooperation Council countries. 

Apart from volatility, there are important differences between types of flows. First, FDI 
represents not only a source of funds, but also a package of tangible and intangible 
assets that can help build productive capacity in developing economies. From a host or 
recipient country’s macroeconomic perspective, FDI and portfolio equity are relatively more 
expensive types of external finance (i.e. they typically require a higher rate of return), but 
returns are contingent on profits (i.e. on business success or successful implementation 
of projects). Short- and long-term debt is cheaper, but interest payments must be made 
with regularity, and the repayment of interest and principal is independent of profitability. 
ODA and remittances do not generally create a liability for the recipient country. ODA is 
mainly used for direct budgetary support, as opposed to investment, but it can be spent on 
investment in projects related to the Sustainable Development Goals that might otherwise 
not be attractive to private sector investors. Remittances are predominantly spent on 
household consumption, with limited investment in productive assets, although there is 
increasing evidence that remittances are used to finance small businesses. 
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Global FDI flows are projected to increase marginally, by about 5 per cent in 2018, to 
$1.5 trillion. This expectation is based on current forecasts for a number of macroeconomic 
indicators and firm-level factors, UNCTAD’s survey of investment promotion agencies (IPAs) 
regarding investment prospects, UNCTAD’s econometric forecasting model of FDI inflows 
and preliminary 2018 data for announced greenfield projects.

1. Overall prospects assessment

The fragile growth of FDI flows expected for 2018 reflects an upswing in the global 
economy, strong aggregate demand, an acceleration in world trade and strong MNE 
profits (total profits, which may not reflect the profitability of overseas operations). The 
improving macroeconomic outlook has a direct positive effect on the capacity of MNEs 
to invest; business survey data indicates optimism about short-term FDI prospects. Also, 
the expected increase in FDI inflows in 2018 is consistent with project data (M&As and 
announced greenfield projects) for the first quarter. 

However, the expectation of an increase in global FDI is tempered by a series of risk factors. 
Geopolitical risks, growing trade tensions and concerns about a shift toward protectionist 
policies could have a negative impact on FDI in 2018. In addition, tax reforms in the United 
States are likely to significantly affect investment decisions by United States MNEs in 2018, 
with consequences for global investment patterns. Moreover, longer-term forecasts for 
macroeconomic variables contain important downsides, including the prospect of interest 
rate rises in developed economies with potentially serious implications for emerging market 
currencies and economic stability (IMF, 2018). 

Projections indicate that FDI flows could increase in developed and transition economies, 
while remaining flat in developing economies as a group (table I.4).

• FDI inflows to Africa are forecast to increase by about 20 per cent in 2018, to $50 billion. 
The projection is underpinned by the expectation of a continued modest recovery in 
commodity prices, and by macroeconomic fundamentals. In addition, advances in 
interregional cooperation, through the signing of the African Continental Free Trade 
Area (AfCFTA) could encourage stronger FDI flows in 2018. Yet Africa’s commodity 
dependence will cause FDI to remain cyclical.

• FDI inflows to developing Asia are expected to remain stagnant, at about $470 
billion. Inflows to China could see continued growth as a result of recently announced 
liberalization plans. Other sources of growth could be increased intraregional FDI in 
ASEAN, including to relatively low-income economies in the grouping, notably the 
CLMV countries. Investments from East Asia will also continue to be strong in these 
countries. In West Asia, the evolution of oil prices, the efforts of oil-rich countries to 
promote economic diversification, and political and geopolitical uncertainties will shape 
FDI inflows. If trade tensions should escalate and result in disruptions in GVCs, the 
subsequent effect on FDI would be more strongly felt in Asia.

• Prospects for FDI in Latin America and the Caribbean in 2018 remain muted, as 
macroeconomic and policy uncertainties persist. Flows are forecast to decline 
marginally, to some $140 billion. Economic prospects remain challenging. Uncertainty 

B.  FDI PROSPECTS
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associated with upcoming elections in some of the largest economies in the region, 
and possible negative spillovers from interest rate rises in developed countries and 
international financial market disruptions might have an impact on FDI flows in 2018.

• FDI flows to transition economies are forecast to rise by about 20 per cent in 2018, 
to $55 billion, supported by firming oil prices and the growing macro-stability of the 
Russian economy. However, they may be hindered by geopolitical risks.

• FDI flows to developed countries are projected to increase to about $770 million. Based 
on macroeconomic fundamentals, flows to Europe should increase by 15 per cent and 
to North America by 5 per cent. However, the repatriation of retained profits by United 
States MNEs as a result of tax reforms will have a dampening effect on FDI inflows in 
Europe, as will uncertainties arising from tensions in trade relations.

2. Key factors influencing future FDI flows

Economic fundamentals

A positive short-term global macroeconomic outlook underpins an expected recovery of 
FDI in 2018, although growth will be fragile. GDP is expected to grow in all developed 
economies (table I.5) and in leading emerging economies. Commodity exporters will 
also experience a modest upswing following stronger export prices. Gross fixed capital 
investment is expected to pick up significantly in emerging and developing economies, 
but also in developed economies (see table I.5). And more buoyant economic activity will 
help lift world trade, which is already estimated to have expanded by 3.8 per cent in 2017, 
compared with just 2.3 per cent in 2016.

Table I.4.
FDI in� ows, projections, by group of economies and region, 
2015–2017, and projections, 2018 (Billions of dollars and per cent)

Group of economies/region
Projections

2015 2016 2017 2018
World  1 921  1 868  1 430 1 450 to 1 570

Developed economies  1 141  1 133   712 740 to 800
Europe   595   565   334 ~380

North America   511   494   300 ~320

Developing economies   744   670   671 640 to 690
Africa   57   53   42 ~50

Asia   516   475   476 ~470

Latin America and the Caribbean   169   140   151 ~140

Transition economies   36   64   47 50 to 60

Memorandum: annual growth rate (per cent)

World   44 -3 -23 (1 to 10)
Developed economies   91 -1 -37 (5 to 10)

Europe   117 -5 -41 ~15

North America   96 -3 -39 ~5

Developing economies   9 -10   0 (-5 to 5)
Africa   8 -6 -21 ~20

Asia   12 -8   0 ~0

Latin America and the Caribbean -1 -17   8 ~-5

Transition economies -36   78 -27 (~20)

Source:  UNCTAD, FDI/MNE database (www.unctad.org/fdistatistics).
Note: Percentages are rounded.
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However, prospects are softer in the mid-term, influenced by elevated geopolitical risks and 
policy uncertainty. Financial conditions are expected to tighten as central banks in major 
developed economies normalize monetary policy.

Policy factors

In recent months, significant tensions have emerged in global trade, encompassing a 
number of major economies. The resultant atmosphere of uncertainty could cause MNEs 
to cancel or delay investment decisions until the trade and investment climate is more 
stable. If tariffs come into force, trade and global value chains in the targeted sectors will be 
affected and so, consequently, would be efficiency-seeking FDI. MNE profitability would be 
affected in some sectors, further weakening the propensity to invest. MNEs could also be 
incentivized to relocate production activities to avoid tariffs. 

Tensions and scrutiny extend beyond trade. The Committee on Foreign Investment in 
the United States (CFIUS), has become more proactive in blocking and discouraging 
acquisition of United States firms. More restrictive investment screening procedures are 
also being considered elsewhere. The European Commission, Germany, Italy and the 
United Kingdom have announced reforms to their investment control regime in the past 
year (see also Chapter III).

The tax reform bill adopted in the United States in December 2017 will also have a 
significant impact on global FDI stocks and flows (box I.2). The immediate impact of the 
one-off deemed repatriation measure will be the freeing up of more than $3.2 trillion in 
accumulated overseas retained earnings of United States MNEs, a significant portion of 
which could be repatriated. Such repatriations would result in a drop in outward FDI stock 
and negative outflows from the United States, with a mirror effect on inward stocks and 
flows of other countries.

MNE and IPA expectations

The global economic upswing and short-term positive outlook have, for now, inspired 
optimistic spending plans among MNE executives. Almost 80 per cent of the executives 
surveyed reported plans to increase investment in the coming year. Top MNEs, and those 
operating in tech sectors, declared above-average spending intentions, suggesting that 
they foresee using part of their cash reserves. Corporations from developing and transition 

Table I.5. Real growth rates of GDP and GFCF, 2016–2019 (Per cent)

Variable Region 2015 2016 2017 2018 2019

World 3.5 3.2 3.8 3.9 3.9

GDP growth rate Advanced economiesa 2.3 1.7 2.3 2.5 2.2

Emerging and developing economiesa 4.3 4.4 4.8 4.9 5.1

World 2.8 2.7 3.7 5.5 5.2 

GFCF growth rate Advanced economiesa 2.7 1.9 3.5 4.5 4.3 

Emerging and developing economiesa 2.9 3.3 3.9 6.3 5.9 

Source:  UNCTAD based on IMF (2018).
Note:  GFCF = gross � xed capital formation.
a IMF’s classi� cations of advanced, emerging and developing economies are not the same as the United Nations’ classi� cations of developed and developing economies.
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The United States tax reform bill, adopted in December 2017, could have a significant impact on global investment patterns, given that 
almost half of global FDI stock is either located in the United States or owned by United States multinationals. 

The bill includes changes to the corporate tax regime that directly affect the investment climate in the United States, and measures 
to encourage United States MNEs to bring overseas funds back home. The package also contains measures to tackle tax avoidance 
through complex cross-border corporate structures. 

Measures that will directly affect the investment climate in the United States include (i) a reduction of the statutory corporate income tax 
(CIT) rate from 35 per cent to 21 per cent effective from 2018, (ii) immediate full expensing of investment cost, and (iii) the capping of 
deductible interest to 30 per cent of taxable income. 

Measures directed at the international tax regime for MNEs include (i) a switch from a worldwide system (taxing worldwide income) 
to a territorial tax system (taxing only income earned at home) through a 100 per cent deductibility of dividends of foreign affiliates, 
(ii) a transitional measure for existing overseas retained earnings in the form of a mandatory deemed repatriation subject to a one-off 
tax payment (15.5 per cent on cash, 8 per cent on illiquid assets), and (iii) a set of anti-avoidance measures, including a tax on global 
intangible low-tax income and a tax on payments to overseas affiliated firms that erode the tax base in the United States. 

A tax break on repatriation has been long awaited by MNEs since the last such break in 2005, in the form of the Homeland Investment 
Act (HIA). The HIA brought back two-thirds of the total funds available for repatriation at the time, or some $300 billion of retained 
earnings. Overseas retained earnings of United States MNEs are now much higher. At $3.2 trillion – with some $2 trillion held in cash 
– they are now about seven times the level in 2005 (box figure I.2.1). Repatriations could cause significant negative outward FDI flows 
and a large drop in the outward FDI stock position of the United States, from the current $6.4 trillion to possibly as low as $4.5 trillion, 
with inverse consequences for inward FDI stocks in other countries. 

Source: UNCTAD analysis based on United States Bureau of Economic Analysis data.

Beyond the immediate effect of the deemed repatriation measure, the impact of the overall tax reform package on global FDI and on 
capital expenditures by MNEs in the United States is likely to differ substantially by sector and industry. Likely implications include the 
following:
• The removal of the need to keep earnings overseas could lead to structurally lower retained earnings in foreign affiliates of United 

States MNEs and to a re-routing of FDI links in the international corporate structures of United States MNEs.
• The greater degree of freedom in the use of overseas cash could lead to a further increase in M&As (although perhaps more 

domestic M&As than cross-border M&As), but the curbs on interest deductibility could dampen this effect.
• The stimulus to investment in the United States provided by a lower CIT rate and full investment expensing could lead to higher 

inward investment in the United States, and possibly to further re-shoring of manufacturing activity.

In the longer term, global investment patterns could also be affected by a greater degree of tax competition.

Source: UNCTAD, Investment Trends Monitor, “Tax reforms in the United States: implications for international investment”, Special edition, 5 February 2018.

Box I.2. The potential impact of tax reforms in the United States

Box �gure I.2.1 Retained and repatriated earnings of United States MNEs, 1999–2016 (Billions of dollars)
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economies also traditionally have bolder spending plans. The survey was conducted in 
January, before trade tensions heightened. Should tensions subside, these spending 
intentions could translate into a more positive scenario for global FDI.4 

Looking at likely locations, 30 per cent of executives who rated investment in the next three 
years as highly likely or likely prioritized developed economies as targets, and almost 20 
per cent chose destinations in developing Asia and in Latin America and the Caribbean 
(figure I.12). Transition economies and African destinations were selected by 15 per cent 
of investors. Tech companies expect to be the most active investors; they are planning to 
expand in all regions. Financial companies are focusing mostly on developed economies, 
while light industry companies (such as those in consumer goods) are targeting developing 
economies, attracted by growing domestic markets and lower labour costs.

Executives from aerospace and defense corporations place more importance on technological 
and innovation capabilities. This results in their preference for developed countries as well as 
leading economies in developing Asia and transition economies. Executives in these industries 
rated investment in India at a similar probability as investment in France or the Netherlands, 
where a leading aeronautical producer (Airbus SE) is based. Telecommunication and utilities 
companies are mostly driven by domestic economic performance, hence investing in large 
domestic economies where the market is not yet saturated.

Investment promotion agencies (IPAs) in developing economies expect most investment 
to come from agribusiness corporations, followed by information and communication 
MNEs (figure I.13). IPAs also expect to attract utilities and construction investors to fill 
infrastructure gaps. IPAs in developed economies expect most investments to come from 
information and communication companies and professional services, and from specialized 
manufacturing industries: pharmaceuticals, automotive and machinery. There are some 
parallels within MNE expectations: IPAs from developing and transition economies all 

Source: Data provided by AT Kearney.

Figure I.12. Executives’ selection of targets by region and industry (Percentage of executives rating an investment in 
the region as highly likely or likely; on the right, industries they represent)
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Source:  UNCTAD, IPA Survey.
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Figure I.13. IPAs’ selection of most promising industries for attracting FDI in their own economy, 
by region (Per cent of IPAs responding)
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forecast investments from the food and beverages industry (light industry), matching 
corporations’ plans of investments across the developing world. Another promising industry 
for developing economies is information and communication (that includes both tech and 
telecom corporations) as the digital economy spreads to frontier markets. 
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1. Key indicators of international production

International production continues to expand, but the rate of expansion is slowing down, 
and the modalities of cross-border transactions and exchanges of goods, services 
and factors of production are shifting. Table I.6 provides key indicators of international 
production (see box I.3 on the use of FDI statistics to measure international production).

The gradual growth in the sales and value added of MNE foreign affiliates, as reported 
in UNCTAD’s annual statistics, is inherent in the functioning of international production 
networks. Existing stocks of investment, accumulated in affiliates already located overseas, 
generate returns that can be reinvested in foreign markets. Approximately 50 per cent of 
the income of foreign affiliates is reinvested, on average. 

The average annual growth rates over the last five years of foreign affiliates’ sales (1.5 per 
cent), value added (1.5 per cent) and employment (2.5 per cent) were all lower than during 

C.  INTERNATIONAL 
PRODUCTION

Table I.6. Selected indicators of FDI and international production,
2017 and selected years

Item
Value at current prices (Billions of dollars)

1990
2005–2007

(pre-crisis average)
2015 2016 2017

FDI in� ows  205 1 415 1 921 1 868 1 430
FDI out� ows  244 1 452 1 622 1 473 1 430
FDI inward stock 2 196 14 487 25 665 27 663 31 524
FDI outward stock 2 255 15 188 25 514 26 826 30 838
Income on inward FDIa  82 1 027 1 461 1 564 1 581

Rate of return on inward FDI b 5.4 9.2 6.8 7.0 6.7
Income on outward FDIa  128 1 101 1 394 1 387 1 553

Rate of return on outward FDI b 7.8 9.5 6.1 5.8 6.2
Net cross-border M&As  98  729  735  887  694

Sales of foreign af� liates 6 755 24 217 27 559 29 057c 30 823c

Value added (product) of foreign af� liates 1 264 5 264 6 457 6 950c 7 317c

Total assets of foreign af� liates 5 871 54 791 94 781 98 758c 103 429c

Employment by foreign af� liates (thousands) 27 034 57 392 69 683 71 157c 73 209c

Memorandum
GDPd 23 433 52 383 74 407 75 463 79 841
Gross � xed capital formationd 5 812 12 426 18 561 18 616 19 764
Royalties and licence fee receipts  31  174  299  312  333
Exports of goods and servicesd 4 414 14 957 20 953 20 555 22 558

Source:  UNCTAD.
Note:  Not included in this table are the value of worldwide sales by foreign affiliates associated with their parent firms through non-equity relationships and of the sales of the parent 

firms themselves. Worldwide sales, gross product, total assets, and employment of foreign affiliates are estimated by extrapolating the worldwide data of foreign affiliates 
of MNEs from Australia, Austria, Belgium, Canada, Czech Republic, Finland, France, Germany, Greece, Israel, Italy, Japan, Latvia, Lithuania, Luxembourg, Portugal, Slovenia, 
Sweden, and the United States for sales; those from the Czech Republic, France, Israel, Japan, Portugal, Slovenia, Sweden, and the United States for value-added (product); 
those from United Kingdom and the United States (excluding financials) for assets; those from Czech Republic, Japan, Portugal, Slovenia, Sweden, and the United States for 
exports; and those from Australia, Austria, Belgium, Canada, Czech Republic, Finland, France, Germany, Italy, Japan, Latvia, Lithuania, Luxembourg, Macao (China), Portugal, 
Slovenia, Sweden, Switzerland, and the United States for employment.

a Based on data from 180 countries for income on inward FDI and 156 countries for income on outward FDI in 2017, in both cases representing more than 90 per cent of global inward 
and outward FDI stocks.

b Calculated only for countries with both FDI income and stock data. The stock is measured in book value.
c Data for 2016 and 2017 are estimated based on a fixed effects panel regression of each variable against outward stock measured in book value and a lagged dependent variable for 

the period 1980–2015.
d Data from IMF (2018).
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FDI data from the balance of payments have historically been a key source of information on the 
international activity of multinational enterprises (MNEs). Although the limitations of this approach have 
been recognized over the past decade (Lipsey, 2007; Beugelsdijk et al., 2010), concerns about the 
adequacy of FDI statistics for capturing patterns of international production have intensified and gained 
prominence in recent years (Leino and Ali-Yrkko, 2014; Blanchard and Acalin, 2016; Sauvant, 2017). 

UNCTAD’s World Investment Report is providing annual estimates of total sales, value added, assets and 
employees generated by foreign affiliates globally (see table I.6). The underlying idea is to employ FDI 
weights to estimate global values of foreign affiliates’ relevant indicators from the subset of countries 
reporting official statistics on foreign affiliates (i.e. foreign affiliate statistics). Details of the approach are 
provided in the note to table I.6. 

This extrapolation procedure based on FDI data leads to an acceptable approximation of foreign affiliates’ 
operational metrics at the global level, thanks to good overall correlation between aggregate FDI and 
foreign affiliate statistics (Casella, forthcoming; Fukui and Lakatos, 2012; Ramondo and Rodríguez-Clare, 
2013). However, the use of FDI data for more granular analysis of international production at the country 
or industry level requires addressing the main empirical issues involved in the relationship between FDI 
statistics and foreign affiliates’ operational data. Box table I.3.1 summarizes these issues and points to 
counter-arguments and mitigating factors. 

Despite their various limitations, FDI statistics remain a useful source of information on international 
production. In particular, for FDI recipients that are lower-income countries, FDI statistics from the balance 
of payments must be the starting point, given the dearth of good alternative sources of information on 
foreign affiliates’ activity. For these countries, each of the three main critiques of the use of FDI to 
describe international production appear less relevant, as FDI in developing countries is more oriented 
towards productive assets (more greenfield investments) and relatively less affected by conduit flows, 
while local financial markets are less mature.

Thus, a pragmatic approach to the analysis of international production should be adopted, in which FDI 
is used as the main indicator of MNEs’ activity, especially in developing and lower-income countries, 
complemented by other available data including project-based data (section I.A.3), survey-level data 
(section I.C.1), firm-level data (section I.C.3), and value added trade data (section I.C.2).

Box I.3. FDI statistics and international production 

Critique Response

FDI is a � nancing instrument, not 
necessarily an investment in productive 
assets (source of funds vs. use of funds)

  The relative stability of FDI, among � nancing instruments, is 
indicative of its long-term, productive investment nature

  Data on foreign af� liates and global value chains indicate a link 
between FDI and MNEs' foreign operations

  The geographic and time coverage of FDI data from the balance 
of payments is superior to alternative data sources, especially 
for developing countries; data collection is hard-coded into 
international balance-of-payments reporting standards, thereby 
ensuring a minimum degree of reliability and comparability

Conduit FDI through offshore � nancial 
centres have weakened the relationship 
between FDI and international 
production, and affected the bilateral links in 
international production networks (direct vs. 
ultimate investors)

  Conduit FDI through offshore � nancial centres can, to some 
extent, be excluded from FDI data and analysis, either directly 
(for those countries that report special purpose entities) or 
indirectly with estimation techniques

  Standard FDI reporting is being expanded to include statistics 
on the basis of ultimate investors; analytical techniques are 
under development to estimate bilateral FDI by location of the 
ultimate investor

FDI ignores other � nancing options 
and does not capture the full extent of 
international production (FDI vs. local 
� nancing)

  There are no systematic measures of foreign af� liate � nancing 
other than FDI, and literature seeking to estimate non-FDI 
� nancing is sparse

Source: UNCTAD.

Box table I.3.1.
The use of FDI data from the balance of payments 
to describe MNE international activity: critiques 
and responses
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the equivalent period before 2010 (at 9.7, 10.7 and 7.6 per cent, respectively). This is in 
line with the loss of growth momentum in the longer-term FDI trend – net of peaks caused 
by one-off transactions and corporate restructurings. The deceleration in international 
production is also a contributing factor behind slower growth in trade and in GVCs (see 
section I.C.2).

After the global financial crisis, the slowdown in the rate of growth of trade in goods and 
services, relative to global GDP, was only the first, most visible manifestation of a broader 
change. The relative rates of growth over the last five years of royalties and licensing fee 
receipts (almost 5 per cent annually) compared with trade in goods and FDI (less than 1 
per cent per year) show how international production is shifting from tangible cross-border 
production networks to intangible value chains. The asset-light international production 
trend described in WIR17 is visible again in this year’s statistics, with assets and employment 
in foreign affiliates growing significantly more slowly than sales. 

2. Trends in global value chains

Growth in global value chains (GVCs) has stagnated. Foreign value added (FVA) in 
trade – the imported goods and services incorporated in a country’s exports, and a key 
measure of the importance of GVCs – appears to have peaked in 2010–2012 after two 
decades of continuous increase. 

Figure I.14 shows the long-terms trends of gross exports, broken down into domestic 
value added (DVA) and FVA.5 From 1990 until 2010, the share of FVA in total exports 
rose continuously, contributing to the growth in global trade. The rise was gradual – 7 
percentage points in 20 years — but steady, without interruptions. In the past decade, for 
the first time in 30 years, the growth of GVCs has come to a halt, with the share of FVA 
declining to 30 per cent in 2017. This reversion in the trend of FVA share is consistent with 
the recent slowdown in economic globalization and with the FDI trend. 

Figure I.14. Global trade: long-term trends in value added terms, 1990–2017 (Trillions of dollars and per cent)
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Developed economies lead in FVA. In 2017, 
the share of FVA in total exports from developed 
economies stood at 32 per cent, above the global 
average of 30 per cent (figure I.15). The high 
average is driven largely by the European Union 
(38 per cent), where highly integrated markets and 
shared institutional settings have favoured the rise 
of strong regional value chains. Conversely, in the 
United States and Japan, the share of FVA is limited; 
as global service and technology leaders, they 
capture a large part of trade-generated value added 
domestically. 

The share of FVA for developing economies 
as a whole is slightly lower than for developed 
economies, at 28 per cent of total exports. The 
subregions of East and South-East Asia and Central 
America stand out, with shares at 34 per cent and 
29 per cent respectively. GVC integration in these 
regions has been boosted by a set of economies 
acting as major global and regional trade hubs, such 
as Singapore and Hong Kong (China) in East and 
South-East Asia, and Mexico in Central America.

The share of FVA for the other developing-economy 
groups is significantly lower, below 15 per cent. It is 
lowest in the LDCs, at 9 per cent. Low levels of FVA 
in these regions are due to poor overall participation 
in GVCs or to participation that is limited to the 
provision of natural resources, whereby countries 
provide input to other countries’ exports (i.e. they 
are integrated downstream) but use limited input 
from other countries’ exports (they are not integrated 
upstream).

The GVC participation rate provides a more nuanced picture. The GVC participation 
rate, capturing both upstream and downstream integration,6 smooths the large differences 
in the regional patterns of FVA (figure I.16, in comparison with figure I.15). Regions with 
lower shares of FVA tend to have relatively larger downstream components. In the context 
of developed economies, this is clearly the case for the United States and for Japan. As 
the downstream component is part of DVA, under certain conditions, its prominence is an 
indicator of a country’s ability to extract domestic value from participation in GVCs.

For developing and transition countries as well, the inclusion of the downstream component 
contributes to softening differences across regions. The most visible effect is on regions 
and groups dominated by commodity exporters, particularly Africa, transition economies 
and, to some extent, LDCs. In particular Africa and the transition economies moved from 
very low levels of FVA to a GVC participation rate aligned to the global average. GVC 
participation led by the (downstream) contribution of commodity exports has specific 
development implications. On the one hand, almost all exports translate into DVA creation; 
on the other, however, the share of value added captured on the upstream side of the value 
chain tends to be small relative to the value of the final output. 

Figure I.16 also shows the regions’ average annual growth in GVC participation over two 
periods, 2000–2010 and 2010–2017. Since 2010 the relative importance of GVCs in global 

Figure I.15. Share of foreign value added in 
exports, by region, 2017 (Per cent)

9

13

14

13

29

20

15

13

34

31

14

28

21

13

38

32

Least developed countries
Memorandum item:

Transition economies

South America

Caribbean

Central America

Latin America and Caribbean

West Asia

South Asia

East and South-East Asia

Asia

Africa

Developing economies

Japan

United States

European Union

Developed economies

Source: UNCTAD; based on data from the UNCTAD-EORA GVC database. 

Chapter I  Global Investment Trends and Prospects 23



trade has been in retreat, as shown by the trend in FVA share in figure I.14; nonetheless, 
GVC participation has continued to increase in absolute terms, although with a substantial 
slowdown compared with the previous decade across all regions. Developing countries 
have integrated into GVCs more quickly than more mature economies, particularly in Asia. 
Growth in GVC participation in Africa and in Latin America and the Caribbean has been 
very weak recently (at about 1 per cent annually between 2010 and 2017). As deeper 
integration in GVCs can be an important development lever for poor countries, the struggle 
to further integrate into GVCs for some of the poorest regions of the world remains a 
challenge (for extensive analysis and discussion of the relationship between GVCs and 
development, see WIR13).

At the global level, the countries most integrated into GVCs are regional headquarters and 
logistical centres (as well as financial hubs) for MNE operations (Belgium; the Netherlands; 
Singapore; Hong Kong, China; and Ireland). Faced with a relatively small domestic market, 
these economies have gained a major role as global service, technological and financial 
hubs (figure I.17). Surprisingly, the upstream component (FVA) of the GVC participation 
rate is prominent in these economies. This suggests that even economies that provide 
high value added services to global production – which are commonly perceived as 

Source: UNCTAD; based on data from UNCTAD-EORA GVC database. 
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requiring little foreign imports – still rely substantially on foreign inputs. In addition to foreign 
inputs, re-exports contribute significantly to high FVA, particularly in the top four countries 
(Belgium; the Netherlands; Singapore; and Hong Kong, China), which are characterized by 
the presence of very large commercial ports.

In developing countries, after Singapore and Hong Kong, China, the top positions are 
occupied by Asian countries that have become the site of large global factories, such as 
Malaysia, China and the Republic of Korea (figure I.18 on the following page). 

The relative weight of countries in GVCs remains quite consolidated, with no major changes 
in rankings between 2010 and 2017, both at the global level and for developing countries 
as a group. 

Source: UNCTAD; based on data from UNCTAD-EORA GVC database. 

Note: Ranking excludes predominantly oil-exporting countries. The symbol (..) identifies countries that were not in the list of top 25 exporters in 2010. 
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Source:  UNCTAD; based on data from UNCTAD-EORA GVC database. 

Note:  Ranking excludes predominantly oil-exporting countries. The symbol (..) identifies countries that were not in the list of top 25 exporters in 2010. 

Figure I.18. Top 25 exporting developing economies by GVC participation rate, 2017 (Per cent)
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3. Internationalization trends of the largest MNEs

In 2017, the top 100 global MNEs’ foreign operations represented 9 per cent of 
world foreign assets, 17 per cent of world foreign sales and 13 per cent of foreign 
employment.7 The top global MNEs represented a tiny 0.1 per cent of the estimated 
universe of MNEs, but their total sales in 2017 were equivalent to about 10 per cent of world 
GDP. The relative importance of the top 100 MNEs is a function partly of globalization and 
partly of concentration among the universe of MNEs.

In 2017, top MNEs scaled up their global operations, increasing assets and sales 
by 8 per cent, although internationalization statistics remained roughly stable. 
Assets and sales were boosted by a wave of megadeals across virtually all industries 
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UNCTAD launched its UNCTAD-EORA GVC database in the context of the empirical and policy analysis conducted for the World 
Investment Report 2013 (WIR13), whose theme was “Global Value Chains: Investment and Trade for Development”. The database helps 
analysts explore trends and patterns in international production through the analysis of GVCs. GVCs are coordinated by MNEs investing 
in productive assets worldwide and trading inputs and outputs within firms, at arm’s length or through their networks of non-equity 
mode partners. UNCTAD estimates that up to 80 per cent of global trade involves MNEs (WIR13). Thus, the analysis of GVCs is fully 
complementary to the analysis of FDI and international production developed in this chapter. 

Recently, major analytical developments in the treatment of national input-output tables have opened new avenues in the empirical 
research on GVCs. In particular, the availability of databases of trade broken down according to the origin of its value added (value 
added trade data) enables systematic analysis of GVC patterns by countries and industries. Box table I.4.1 identifies the most important 
databases and the main ongoing projects.

The distinctive feature of the UNCTAD-EORA database is its broad geographic coverage, including virtually all countries. This inclusiveness 
has made the UNCTAD-EORA database the reference source for value added trade data in GVC analysis involving developing economies 
(AfDB, OECD and UNDP, 2014; UNECA, 2015; UNIDO, 2016). 

Box I.4. The updated UNCTAD-EORA GVC database

Box table I.4.1. Mapping value added in trade: selected initiatives

Project Institution Data sources Countries Industries Years Comments

UNCTAD-Eora 
GVC Database

UNCTAD/Eora National supply-use 
and I-O tables, and 
I-O tables from 
Eurostat, IDE-JETRO 
and OECD

187 25–500 
depending 
on the 
country

1990–2015 
(nowcast
for 2016, 2017 
and 2018)

Meta database, drawing together 
many sources and interpolating 
missing points to provide broad, 
consistent coverage, even of 
data-poor countries

Trade in Value 
Added (TiVA) 
Data Set

OECD National I-O tables 62 34 1995–2011 Information on all OECD 
countries, and 27 non-member 
economies (including all G20 
countries)

World Input-
Output Database 
(WIOD), 2016 
Release

Consortium of 
11 institutions, 
EU funded

National supply-use 
tables

43 56 2000–2014 Based on of� cial national 
accounts statistics, uses 
end-use classi� cation to 
allocate � ows across partners 
and countries

Other multiregion input-output databases

EXIOBASE EU-based 
consortium,
exiobase.eu

National supply-use 
tables

44+5 200 1995–2013 Covers 44 countries plus � ve 
rest-of-world regions

ADB Multi-Region 
Input-Output 
Database (ADB 
MRIO)

Asian Development 
Bank

An extension of 
WIOD that includes 
5 additional 
Asian economies 
(Bangladesh, 
Malaysia, 
Philippines, Thailand 
and Viet Nam)

45 35 2000, 
2005–2008, 
2011

Information for the 5 additional 
Asian countries are estimates 
methodically produced to assist 
research and analysis, not 
of� cial statistics

Asian 
International I-O 
Tables

Institute of 
Developing 
Economies (IDE-
JETRO)

National account 
and � rm-level 
surveys

10 76 1975, 1980, 
1985, 1990, 
1995, 2000,
2005

United States–Asia tables, 
as well as bilateral tables, 
including China-Japan

Global Trade 
Analysis Project 
(GTAP)

Purdue University Contributions 
from individual 
researchers and 
organizations

120 
countries 
and 20 
regions

57 2004, 2007, 
2011

Unof� cial data set; includes 
data on areas such as 
energy volumes, land use, 
carbon dioxide emissions and 
international migration

South American 
Input-Output 
Tables

ECLAC and Institute 
of Applied Economic 
Research (IPEA) from 
Brazil

National I-O tables 10 40 2005 Based on of� cial information 
from national accounts

Source: UNCTAD.
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represented in the Top 100 that brought five new companies into the ranking: DowDuPont 
Inc., the chemical conglomerate formed after the merger of Dow Chemical and DuPont; the 
Canadian multinational energy transportation company Enbridge Inc.; the United Kingdom 
consumer goods company Reckitt Benckiser Group Plc; the German health care services 
group Fresenius SE & Co KGaA; and the Chinese conglomerate HNA Group Co Ltd. A 
sixth new company, the Chinese tech conglomerate Tencent Holding, was not involved in 
megadeals but rather accumulated foreign assets over the last few years, operating like an 
investment holding company. Among the companies exiting the rankings this year, some 
divested or split up (Schlumberger Ltd., ConocoPhillips, General Motors and Hewlett-
Packard, all from the United States), while others simply slid out of the list as the threshold 
level of foreign assets increased (reaching over $40 billion this year) while they maintained 
constant assets (E.ON Ag (Germany), WPP Plc (United Kingdom)).

Internationalization statistics remained roughly stable (table I.7). Foreign assets decreased 
by 1.4 per cent influenced by some national deals including the Dow–DuPont merger, luxury 
goods group LVHM (France) consolidating its shares in fashion house Christian Dior and French 
electric utility EDF SA acquiring Areva’s nuclear business. By contrast, foreign employees and 
foreign sales as a share of the total increased by 1.2 and 2.2 per cent, following the “asset-
light” trend (WIR17). This trend is not visible in the Top 100 developing-economy MNEs, 
which are still dominated by large conglomerates.

Companies not involved in cross-border megadeals expanded their business as 
well, especially in the automotive and tech industries. Even in the consumer goods 
industry – a relatively slow-growing industry in developed economies – the British–Dutch 
conglomerate Unilever Plc grew revenues by investing in fast-growing opportunities and 
start-ups, including digital tools and platforms.8 The corporation is planning to move its 
headquarters to the Netherlands, leading to a likely, albeit small, increase in its share of 

Given the importance of GVC analysis in the context of globalization and development and the high demand for value added trade data, 
in particular for developing countries, UNCTAD has collaborated with EORA to enhance the database. This effort has produced an update 
of the 2013 data as well as an improved version, using a “nowcasting” methodology to project value added trade data up to the current 
year (2018, for this edition of WIR). This step addresses one of the main issues of the value added trade databases (including the WIOD, 
the TiVA and the previous version of the UNCTAD-EORA database), namely a time lag of at least three years between the most recent 
year of data and the time of publication of the GVC database. 

The UNCTAD-EORA nowcasting methodology

The UNCTAD-EORA GVC results are based on data reported for the years 1990–2015 and are “nowcasted” to estimate results for 
2016–2018. The nowcasting is based on the International Monetary Fund’s World Economic Outlook (WEO), which provides estimates 
of the annual change in GDP, imports and exports in each country. These estimates are provided for recent years and with near-term 
forecasts for the next five years. 

The nowcasting is done at country level in two stages. First, total exports from each country are scaled up or down according to the WEO 
forecast. Then, the contribution of value added from each country feeding into total exports is adjusted according to the relative change 
in GDP. If, for example, all countries have a 2 per cent increase in GDP, there will be no change in the composition of suppliers, but if 
GDP in country A grows by 2.2 per cent and GDP in country B grows by 1.8 per cent, then sources of value added will be rebalanced 
towards country A (specifically, the contribution of country A will increase 10 per cent and that of country B will decrease 10 per cent). 
As a direction for future work, a natural development of this approach is to extend the estimation to near-term forecasts based on WEO 
projections. 

UNCTAD plans to systematically update GVC analysis and make it a recurring annual feature of the WIR. Granular GVC indicators at the 
country and industry levels underlying the GVC analysis in the WIR are available at EORA’s website at http://worldmrio.com. 

The methodology underlying the UNCTAD-EORA GVC database is presented in full in Moran et al. (2018).

Source: UNCTAD.

Box I.4. The updated UNCTAD-EORA GVC database (Continued)
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foreign assets. Automotive MNEs grew their assets by an average of 10 to 20 per cent, 
as they have been heavily investing in the development of new products, often seeking 
collaboration with tech companies. A notable exception is General Motors (United States), 
which, following a strategy of global downsizing, divested assets around the world (e.g. 
South Africa, Kenya, India, Australia, Indonesia, Europe) and exited the Top 100 ranking 
for the first time. 

The composition of the global Top 100 MNEs changed significantly in the past five 
years, with extractive industries and trade corporations leaving the ranking. Most 
of the extractive companies exited the ranking in 2017, following divestments (table I.8). BG 
Group (United Kingdom) was bought by Royal Dutch Shell (United Kingdom–Netherlands) 

Table I.7.
Internationalization statistics of the 100 largest non-� nancial MNEs, worldwide 
and from developing and transition economies  
(Billions of dollars, thousands of employees and per cent)

Variable
100 largest MNEs worldwide

100 largest MNEs from developing 
and transition economies

2015a 2016a 2015–2016 
Change (%)

2017b 2016–2017 
Change (%)

2015a 2016 Change (%)

Assets (billions of dollars)

Foreign  8 015  8 337 4.0  9 004 8.0  1 716  1 886 9.9

Domestic  4 875  4 894 0.4  5 491 12.2  4 289  4 511 5.2

Total  12 891  13 231 2.6  14 495 9.6  6 004  6 397 6.5

Foreign as share of total (%)   62   63 0.8   62 -1.4   29   29 0.9

Sales (billions of dollars)

Foreign  4 802  4 765 -0.8  5 170 8.5  1 734  1 559 -10.1

Domestic  2 851  2 737 -4.0  2 793 2.1  1 903  1 965 3.3

Total  7 653  7 502 -2.0  7 964 6.2  3 638  3 524 -3.1

Foreign as share of total (%)   63   64 0.8   65 2.2   48   44 -3.4

Employment (thousands)

Foreign  9 130  9 535 4.4  9 757 2.3  4 003  4 603 15.0

Domestic  7 141  6 920 -3.1  6 889 -0.4  7 900  7 434 -5.9

Total  16 271  16 455 1.1  16 646 1.2  11 903  12 038 1.1

Foreign as share of total (%)   56   58 1.8   59 1.2   34   38 4.6

Source:  UNCTAD.
Note:  Note: Data refer to � scal year results reported between 1 April of the base year and 31 March of the following year. Complete 2017 data for the 100 largest MNEs from 

developing and transition economies are not yet available.
a Revised results
b Preliminary results

Table I.8. Composition of top 100 global MNEs by industry and home 
economy, 2012–2017 (Number of � rms)

Industry 2012 2017 Economy 2012 2017

Mining, petroleum and re� ning 19 13 United States 24 20

Automotive and aircraft 13 13 United Kingdom 17 14

Pharmaceuticals 10 12 France 13 12

Utilities 10 9 Germany 9 11

Wholesale and retail trade 10 6 Japan 9 11

Food, beverages and tobacco 9 8 Switzerland 6 5

Tech 7 15 Ireland .. 4

Telecom 6 7 Other developed economies 22 23

Other industry 12 13 Developing economies 7 8

Other services 4 4 China 3 4

Total 100 100 100 100

Source: UNCTAD.
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in 2015. Among trading corporations, retailing MNEs (Carrefour (France), Tesco (United 
Kingdom)), which have long struggled to gain local scale in emerging markets, decided 
to leave countries where they could not be market leaders. The geography of MNEs’ 
home economies changed slightly, with Ireland becoming the headquarters site of four 
corporations, and the number of MNEs from Japan and Germany in the ranking increasing. 
The representation of developing economies in the Top 100 increased by only one because 
although developing-economy MNEs are internationalizing at faster rates, the level of 
foreign assets necessary to be in the Top 100 keeps rising, allowing only the most dynamic 
of them to remain on the list. 

The presence of digital firms in the Top 100 global MNEs continues to increase 
(figure I.19). The 2017 ranking includes 15 tech and 7 telecom MNEs. Since 2012, the 
number of tech companies has more than doubled, as eight companies joined the top 
ranking: Samsung Electronics Ltd (Republic of Korea), SAP SE (Germany), Nokia OYJ 
(Finland), Hitachi Ltd (Japan), Amazon.com (United States), Broadcom (Singapore), Intel 
Corporation (United States), Oracle Corporation (United States) and Tencent Holding Ltd 
(China). All companies have been investing heavily to maintain their leadership positions. 
The most recent entry, Tencent, has transformed into a very active investment holding 
conglomerate with a recent special focus on financing Asian tech start-ups. In the past 
year alone, it more than trebled its international assets, entering the Top 100 global MNE 
ranking for the first time. The semiconductor company Broadcom acquired competitors 
continuously over the past five years, until last year’s hostile bid for United States chipmaker 
Qualcomm. That transaction, had it been approved, would have been the biggest tech deal 
in history ($142 billion). The e-commerce platform Amazon.com has invested in assets 
and processes including its own fleet of trucks, a crowd-sourced delivery service, robot-
enhanced warehouses and its own aircraft. These investments made the company much 
less “intangible”. 

Capital expenditures by the Top 100 MNEs have gradually declined since 2013 
(figure I.20). This trend is partly explained by the low commodity prices that hit extractive 
companies in 2014. Also, tech MNEs, whose share in the Top 100 is increasing, are not 
deploying their high average cash flows towards capital expenditures or acquisitions as 
much as other MNEs. The average cash from operating revenues for the 15 tech MNEs has 

Figure I.19. Evolution of ICT MNEs in UNCTAD’s ranking of the top 100 MNEs, 2010–2017 
(Number of companies and share of assets and revenues)

Telecom Tech Share of assets Share of revenues

7 7 6 6
9 8 7 7

4 5 7 8

8 10 12
15

0

5

10

15

20

25

2010 2011 2012 2013 2014 2015 2016 2017

Source: UNCTAD.

30 World Investment Report 2018   Investment and New Industrial Policies



constantly been in excess of $15 billion per company since 2012, well above that of other 
MNEs, which maintained relatively stable cash flows of between $10 billion and $15 billion 
each. However, with the exception of 2017, tech companies’ investments in the form of 
capital expenditures and acquisitions have been in line with those of other MNEs, ranging 
between $6 billion and $10 billion.

In 2016, top MNEs from developing economies further increased their foreign 
operations, with Asian companies leading the way in cross-border megadeals. 
For example, in just two years, the Chinese conglomerate HNA Group gained a lead 
position in the ranking of the top 100 MNEs from developing economies and entered the 
ranking of the top global MNEs. Some of its 2016 acquisitions include targets as diverse as 
technology distributor Ingram Micro (United States), London-based International Currency 
Exchange and Carlson Hotels (United States). Technological companies from South-East 
Asia engaged in several purchases and mergers to consolidate the semiconductors and 
electronic components industry. Tech companies that more than doubled their foreign 
assets during 2016 include Broadcom (Singapore), Flex Ltd (Singapore), Tencent Holding 
Ltd (China) and United Microelectronics Corp (Taiwan Province of China).

In the five years from 2011 to 2016, the geographical mix of the Top 100 MNEs 
from developing and transition economies shifted towards a more pronounced 
representation of Chinese conglomerates (table I.9). In 2016, there were 24 Chinese 
companies in the list, up from just 12 in 2011. The new entries did not alter significantly the 
industrial mix of the list, which remained almost unchanged. 

At the end of 2017, women held an average of 22 per cent of board seats in the top 
100 MNEs, and five corporations had a female CEO (figure I.21). Board representation 
is slightly better than the S&P500 companies’ average of 19.9 per cent (Catalyst, 2013) 
and compares favorably with other global studies, which place this percentage between 
12 and 15 per cent (Credit Suisse, 2016; MSCI 2017; Deloitte, 2017). In recent years, 
board diversity has been increasingly perceived as a factor that improves corporate 
governance. A diverse board is more open to novel information and perspectives, and 
benefits from a better mix of talents and skills, and is thus believed to have more nuanced 
and informed discussions, as well as to better capture consumers’ preferences. Studies 
have been linking board diversity with various measures of corporate performance, 
showing that companies with a gender-balanced board had better financial results than 

Figure I.20. Sources and uses of cash for top 100 MNEs, 2010–2017 (Average per company, values in billions of dollars)
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ones (box I.5). Though for some, divesting foreign assets was a move to comply with 
government regulations, the higher divestment in foreign affiliates compared with domestic 
ones may indicate MNEs’ higher aversion towards the risk of operations abroad.

As international banks from developed economies retrenched, banks from 
developing Asia have emerged in the top global ranking. More than half of the banks 
in UNCTAD’s ranking of the Top 50 financial MNEs had a lower GSI score in 2017 than in 
2012, due to reductions in holdings of foreign affiliates. Banks headquartered in Europe 
and North America drove most of this reduction. Citigroup, which has exited more than 20 
countries and divested affiliates all over Asia Pacific, the Middle East and South America 
since 2012, scored the largest decline. Asian banks are following an opposite trend.10

Other than South Africa’s Standard Bank Group, most of the new entrants in the top 50 
ranking are headquartered in Asia. The newcomers are First Abu Dhabi Bank (United 
Arab Emirates), UOB (Singapore), DBS (Singapore), Qatar National Bank (Qatar), 
Maybank (Malaysia), and three Chinese banks (namely ICBC, Bank of China and China 
Construction Bank). The foreign expansion of the three Chinese State-owned banks has 
been exceptionally rapid. Their GSI scores almost doubled, and they are now present in 
twice as many foreign countries as in 2012. Overall, banks headquartered in Asia represent 
nearly a third of the total assets of the top 50 group – a significant increase from just 9 per 
cent in 2012.

Asset growth trends suggest that a more global presence is likely to continue for banks 
headquartered in Asia. In the past five years, they have grown substantially more than –  
and did not experience as much asset reduction as – European and North American 

Table I.10. Geographical spread trends among UNCTAD’s ranking of 
the top 50 � nancial MNEs

Indicators 2012 2017 Change, 2012–2017 (%)

GSI score (group average) 44.6 39.3 -11.9

Assets (group average, US$ billions) 1 020.1 966.1 -5.3

Total number of af� liates 19 768.0 16 778.0 -15.1

Foreign 12 352.0 9 731.0 -21.2

Domestic 7 416.0 7 047.0 -5.0

Number of host countries (group average) 33 28 -15.2

Source: UNCTAD top 50 � nancial MNEs (see box I.5), Thomson Reuters, company � nancial reports.
Note: GSI score is calculated by comparing the number of of foreign af� liates and country presence relative to domestic af� liates.

UNCTAD periodically ranks the largest financial MNEs by their Geographical Spread Index (GSI) scores to 
build its ranking of the Top 50 financial MNEs (see WIR Web Annex). They are ranked separately from the 
Top 100 MNEs because their international operations are disparate from other sectors. Financial MNEs 
are an important part of international production, not only because of their historically large assets – on 
average five times bigger than those of non-financial MNEs in 2017 – but also because of their role in 
facilitating trade and investments.

The list of the top 50 financial MNEs includes the largest banks, insurance and other financial services 
companies, by asset size. Commercial banks have consistently dominated, making up some 70–80 
per cent of the group’s total assets. For each financial MNE, a GSI score is calculated by comparing 
the number of foreign affiliates and country presence (outside their headquarters) with the number of 
domestic affiliates.

Box I.5. UNCTAD Top 50 Financial MNEs

Source: UNCTAD.
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banks, which have historically dominated the Top 50 
ranking (figure I.22). Both groups have experienced 
an apparent rebound since 2016 driven by loan 
growth, which increased from 3 per cent in 2016 to 
8 per cent in 2017. 

The geographical spread of global banks will 
continue to be constrained by relatively flat 
profits and by prudential requirements. In the 
past three years, interest income relative to total 
assets – a measure of profitability – has remained 
flat for the banks in the top 50 ranking, hovering 
around 3 per cent. These stagnating profits could 
further dampen the appetite to expand abroad. 
Correspondingly, UNCTAD’s data on the numbers 
of both cross-border M&As and greenfield projects 
in the financial sector shows a decline in 2017 (see 
tables I.3 and I.4). Any further international expansion 
will be driven by Asian MNEs, as the developments 
in UNCTAD’s global ranking suggests. Recent 
acquisition deals also show how Asian banks are 

actively acquiring global financial companies. Ping An Insurance Group (China), for example, 
became the second largest stakeholder of HSBC Holdings in the last quarter of 2017. 

Global financial MNEs will continue to be constrained by prudential requirements phased in 
since 2015–2016, which were part of reform efforts prompted by the global financial crisis. 
An example at the global level is the Financial Stability Board’s rule on global systemically 
important banks, of which there are 30.11 Phased in starting in 2016, the rule applies 
supplemental safety measures, which include higher capital and liquidity requirements, 
for these banks. Though there will be variations in the timing of implementation for each 
bank (planned between 2016 and 2019), the rules will affect how the biggest global banks 
manage their books and, in turn, their operations at home and abroad.

Figure I.22. Annual asset growth of global banks, 
2012–2017 (Per cent)

European and North American banks Asian banks

1

10

-3

8

-2

5

10

3

-2

4

8

14

2012 2013 2014 2015 2016 2017

Source: UNCTAD Top 50 Financial MNEs, Thomson Reuters, company financial reports.

Note: Time series data for the 30 banks within UNCTAD’s Top 50 ranking 2017. Data 
refer to fiscal year results reported between 1 April of the stated year to 31 
March of the following year.

34 World Investment Report 2018   Investment and New Industrial Policies



1 FDI data may differ from one WIR issue to another as data are continually revised, updated and corrected 
by relevant national authorities, such as central banks and statistical offices, which provide FDI data to 
UNCTAD. 

2 All values and numbers referring to cross-border M&As in the report are presented on a net basis. Net 
cross-border M&As are calculated considering sales of companies in a host economy to foreign MNEs. It 
excludes sales of foreign affiliates (already owned by foreign MNEs) to other foreign MNEs. Divestments 
(sales of foreign affiliates to domestic firms) are subtracted from the value (number). Calculations for 2016 
and 2017 net cross-border M&As are based on information reported by Thomson Reuters Eikon (TRE). For 
previous years, please see WIR17 and its web annex tables.

3 See also Casella and Formenti, 2018. 

4 Survey data provided by AT Kearney. Survey conducted in January 2018.

5 Broadly, exports can be decomposed into a domestic value added (DVA) component and a foreign value 
added (FVA) component. The former is the “real” value added exchanged in trade; all countries participating 
in GVCs contribute to its creation through their own (“domestic”) factors of production. The latter component 
is value added traded as part of imported inputs in multi-stage, multi-country production processes. In 
value added terms, it is thus double-counting rather than the creation of fresh value. The more ingrained 
the GVCs in the global economy, and the more fragmented the global production processes, the higher 
is the foreign value added. (At the other extreme, in the absence of GVCs, trade would serve only final 
consumers. In that situation, foreign value added would be null and domestic value added would equate to 
exports.) 

6 The interplay between the upstream and downstream components is an important dimension in the 
analysis of GVCs. It is best summarized by the GVC participation index (Koopman et al., 2014). For a 
given country, the index is computed as the sum of its FVA (upstream component) and the part of its 
DVA embedded in other countries’ exports (downstream component), usually expressed as shares of the 
country’s total exports (GVC participation rate). This indicator, although less intuitive than FVA, provides a 
more detailed picture of countries’ and regions’ participation in GVCs. 

7 Figures for foreign sales from the international production estimates and from the top 100 are not 
totally comparable as in one case they are defined as sales of foreign affiliates while the statistics of top 
corporations use reported geographical splits of revenues. Most corporations report foreign sales including 
exports (i.e. sales are reported by customer location and not by origin). 

8 For example, in 2017 investments by Unilever Venture (the capital venture arm of Unilever) included meal-
kit outfit Sun Basket, skincare brand True Botanicals, customer care platform Limitless, digital ad platform 
Celtra and home-cleaning platform Helpling.

9 In South Africa, State-owned enterprises are required to ensure gender equality in all appointed boards, 
with a minimum of 30 per cent of either gender. Also, the Broad-Based Black Economic Empowerment Act, 
passed in 2003 and revised in 2013, provides a financial incentive for companies to advance black women 
onto boards and into senior leadership roles.

10 See also Lane and Milesi-Ferretti (2017), Bank for International Settlement 87th Annual Report (2017), 
which observed a diverging trend in cross-border activities between regions.

11 See Financial Stability Board (2017) on post-crisis reform implementation.

NOTES
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http://fortune.com/2017/05/11/unilever-invests-sun-basket/
https://www.businessoffashion.com/articles/beauty/unilever-acquires-minority-stake-in-true-botanicals
http://www.unileverventures.com/limitless-secures-funding-led-by-unilever-ventures-in-its-on-demand-customer-care-platform-powered-by-artificial-intelligence/
http://www.prnewswire.com/news-releases/celtra-secures-15-million-financing-to-lead-creative-transformation-in-digital-advertising-providing-brands-a-cloud-based-creative-operating-system-300477642.html
http://www.fsb.org/wp-content/uploads/P060717-3.pdf
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Annex table 1. FDI � ows, by region and economy, 2012−2017 (Millions of dollars)

FDI inflows FDI outflows

Region/economy 2012 2013 2014 2015 2016 2017 2012 2013 2014 2015 2016 2017

Worlda 1 574 712 1 425 377 1 338 532 1 921 306 1 867 533 1 429 807 1 369 508 1 380 875 1 262 007 1 621 890 1 473 283 1 429 972

Developed economies  858 263  693 154  596 699 1 141 251 1 133 245  712 383  973 654  890 112  731 670 1 183 568 1 041 458 1 009 208

Europe  542 242  349 502  274 550  595 163  564 937  333 722  467 070  387 670  240 296  728 175  526 427  417 806

European Union  492 007  344 675  259 933  515 866  524 010  303 580  406 638  340 879  222 244  606 648  452 870  435 736

Austria  3 989  5 720  4 577  1 270 -9 001  9 630  13 109  15 568 -726  6 980 -3 520  10 892

Belgium  6 516  25 125 -12 390  23 872  30 307   740  33 821  29 484 -3 680  39 837  22 300  20 926

Bulgaria  1 697  1 837  1 540  2 746  1 194  1 071   325   187   370   163   413   296

Croatia  1 510   958  2 877   267  1 756  2 104 -86 -168  1 962   8 -337   644

Cyprus  47 199 -6 495   736  7 466  2 118  6 343  49 761 -6 898 -1 117  16 799   555  1 332

Czech Republic  7 984  3 639  5 492   465  9 815  7 412  1 790  4 019  1 620  2 487  2 182  1 623

Denmark   776   908  4 682  3 616 -159 -3 115  7 421  7 039  8 257  9 420  9 419  10 031

Estonia  1 565   769   655   13   915   784  1 054   513   43   156   352   19

Finland  4 154 -169  18 304  1 484  11 644  1 328b  7 543 -2 402  1 182 -16 584  25 622  1 727b

France  16 062  34 270  2 669  45 347  35 165  49 795  35 438  20 369  49 783  53 197  63 232  58 116 

Germany  28 181c  15 573c  4 863c  33 276c  16 982c  34 726c  62 164c  42 271c  99 584c  108 177c  51 460c  82 336c

Greece  1 740  2 817  2 688  1 272  3 069  4 046   677 -785  3 020  1 582 -1 529   672

Hungary  14 409  3 402  7 807 -14 751 -5 855  2 492  11 703  1 886  3 868 -16 192 -8 552   322

Ireland  46 923  46 625  37 414  215 791  14 523  28 975  22 565  29 366  41 438  168 330  29 383  18 614

Italy   93  24 273  23 223  19 628  22 243  17 077  8 007  25 134  26 316  22 310  17 752  4 417

Latvia  1 109   903   780   710   148   721   192   411   387   17   144   92

Lithuania   700   469 -23   870   264   595   392   192 -36   85   108 -31

Luxembourg  143 003  19 616  22 747  11 320  45 123  6 623  89 806  22 090  34 206  28 221  44 353  41 155

Malta  14 184  12 004  11 343  4 645  3 813  3 185  2 601  2 661  2 341 -5 236 -5 368 -7 115

Netherlands  25 013  51 105  44 974  69 565  85 778  57 957  17 935  69 704  59 357  194 056  172 061  23 318b

Poland  12 424  2 734  14 269  15 271  13 928  6 434  2 901 -1 346  2 898  4 996  8 074  3 591

Portugal  8 858  2 702  2 999  6 926  6 310  6 946 -8 206 -1 205 -519  5 573  2 716 -2 409

Romania  3 199  3 601  3 211  3 839  4 997  5 160 -114 -281 -373   562   5   10

Slovakia  2 982 -604 -512   106 -295  2 277   8 -313   43   6   248   350

Slovenia   339 -151  1 050  1 674  1 260   702 -259 -214   275   267   287   107

Spain  25 696  37 436  25 238  19 560  19 660  19 086 -3 982  12 823  33 837  50 531  38 101  40 786

Sweden  16 257  3 930  4 030  6 897  12 177  15 396  29 371  30 289  9 194  14 392  5 925  24 303

United Kingdom  55 446  51 676  24 690  32 720  196 130  15 090  20 700  40 486 -151 286 -83 492 -22 516  99 614

Other developed Europe  50 235  4 828  14 618  79 297  40 926  30 143  60 432  46 791  18 052  121 527  73 557 -17 931

Gibraltar   952b -1 335b -3 156b -2 175b -2 293b -2 541b - - - - - -

Iceland  1 025   397   447   709 -427 -5 -3 206   460 -257 -31 -1 147 -85

Norway  18 774  4 611  7 987 -1 121 -4 668 -8 297  19 561  7 792  18 254  27 668  2 221 -2 930

Switzerland  29 483  1 155  9 340  81 884  48 314  40 986  44 077  38 539   55  93 890  72 484 -14 915

North America  242 145  270 784  260 667  511 367  494 423  299 625  374 060  360 813  354 951  330 389  354 239  419 257

Canada  43 111  69 391  58 933  45 602  37 297  24 244  55 864  57 381  60 197  67 820  73 557  76 988

United States  199 034  201 393  201 734  465 765  457 126  275 381  318 196  303 432  294 754  262 569  280 682  342 269

Other developed economies  73 876  72 867  61 482  34 721  73 885  79 036  132 523  141 629  136 423  125 004  160 793  172 146

Australia  59 574  56 766  40 970  20 463  47 756  46 368  7 892  1 441   463 -20 056  2 321  4 881

Bermuda   48   93 -3 -143 -73d -288d   240   51   120 -84   95d -42d

Israel  9 018  11 842  6 049  11 337  11 903  18 954  2 276  3 858  4 526  10 969  13 072  6 275

Japan  1 732  2 304  12 030  3 309  11 388  10 430  122 549  135 749  130 843  134 233  145 243  160 449

New Zealand  3 504  1 862  2 437 -245  2 911  3 572 -433   530   471 -58   62   582

Developing economiesa  651 500  648 539  685 292  744 032  670 158  670 658  362 661  414 976  457 994  406 237  406 668  380 775

Africa  51 985  50 790  52 440  56 633  53 190  41 772  12 393  16 072  13 598  10 844  11 234  12 078

North Africa  15 759  11 952  12 039  12 256  13 831  13 271  3 098   392   770  1 364  1 514  1 323

Algeria  1 499  1 684  1 507 -584  1 635  1 203 -41 -268 -18   103   46 -4

Egypt  6 031  4 256  4 612  6 925  8 107  7 392   211   301   253   182   207   199

Libya  1 425   702 - - - -  2 509   6   77   395   440   110 

Morocco  2 728  3 298  3 561  3 255  2 157  2 651   406   332   436   653   580   960 

South Sudan   161b -793b   44b -71b -17b   80b - - - - - -

Sudan  2 311  1 688  1 251  1 728  1 064  1 065 - - - - - -

Tunisia  1 603  1 117  1 064  1 003   885   880   13   22   22   31   242   57

Other Africa  36 226  38 838  40 401  44 377  39 359  28 501  9 295  15 680  12 829  9 480  9 720  10 756

West Africa  16 874  14 480  12 148  10 179  12 694  11 307  3 537  1 757  2 193  2 224  2 188  1 888

Benin   282   360   405   150   132   184   40   59   17   33   17   23

Burkina Faso   329   490   356   232   390   486   73   58   69   14   50   34

Cabo Verde   126   70   180   116   122   109 -8 -14 -8 -4 -9 -14

Côte d'Ivoire   330   407   439   494   577   675   14 -6   16   14   29   27

Gambia   41   26   36   13 -28   87b -10 -49 - -23 -1   7b

Ghana  3 293  3 226  3 357  3 192  3 485  3 255   1   9   12   221   15   16

Guinea   606   134   77   48  1 597   577   3c   1c   2c   4c -4c   1b

/...
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Annex table 1. FDI � ows, by region and economy, 2012−2017 (continued)

FDI inflows FDI outflows

Region/economy 2012 2013 2014 2015 2016 2017 2012 2013 2014 2015 2016 2017

Guinea-Bissau   7   20   29   19   24   17 -0.1 -   3   2   0.5   1

Liberia   985  1 061   277   627   453   248  1 388b   327b -36b   30b   168b   54b

Mali   398   308   144   275   356   266   16   3   1   82   97   54

Mauritania  1 389b  1 126b   501b   502b   271b   330b -3b   19b   28b   0.2b   1b   10b

Niger   841   719   822   529   301   334   2   101   89   34   40   33

Nigeria  7 127  5 608  4 694  3 064  4 449  3 503  1 543  1 238  1 614  1 435  1 305  1 286

Senegal   276   311   403   409   472   532   56   33   27   31   224   40

Sierra Leone   722b   430b   375b   252b   138b   560b - - - - - -

Togo   122   184   54   258 -46   146   420 -21   358   348   257   316

Central Africa  5 461  5 428  5 306  8 305  7 345  5 733   337   58   185   345   305   193

Burundi   1   7   47   7   0.1   0.3 -   0.2 -   0.2 - -

Cameroon   739b   567b   727b   627b   664b   672b -71b -138b -10b -11b -39b -20b

Central African 
Republic   70   2   3   3   7b   17b - - - - - -

Chad   580b   520b -676b   559b   244b   335b - - - - - -

Congo -283   609  1 659  3 802  3 565  1 159b -26b   5b -8b -4b   25b   4b

Congo, Democratic 
Republic of the  3 312  2 098  1 843  1 674  1 205  1 340   421   401   344   508   272   292

Equatorial Guinea   985b   583b   168b   233b   54b   304b - - - - - -

Gabon -221b   771b  1 048b   990b  1 241b  1 498b   13b -225b -146b -150b   45b -84b

Rwanda   255   258   459   380   342   366 -   14   2 - - -

Sao Tome and 
Principe   23   12   27   29   22   41   0.4   1   4   3   1   0.3

East Africa  6 561  7 253  6 578  6 865  7 883  7 625   398   280   157   110   82   174

Comoros   10   4   5   5   8b   9b - - - - - -

Djibouti   110   286   153   124   160   165 - - - - - -

Eritrea   41b   44b   47b   49b   52b   55b - - - - - -

Ethiopia   279b  1 344b  1 855b  2 627b  3 989b  3 586b - - - - - -

Kenya  1 380  1 119   821   620   393   672   154   138   28   45   66   107 

Madagascar   778   551   314   436   451   389   1b   6b -4b   1b   0.1b -1b

Mauritius   589   293   418   208   349   293   180   168   91   54   5   61

Seychelles   261   170   230   195   155   192   16   16   16   10   10   6

Somalia   107b   258b   261b   303b   334b   384b - - - - - -

Uganda  1 205  1 096  1 059   738   626   700   46 -47   27   0.3   0.2   0.3

United Republic of 
Tanzania  1 800  2 087  1 416  1 561  1 365  1 180b - - - - - -

Southern Africa  7 330  11 677  16 370  19 028  11 437  3 836  5 024  13 585  10 294  6 801  7 146  8 500

Angola -6 898 -7 120  1 922  9 282  4 104 -2 255  2 741  6 044  4 253  1 047  2 748  1 642

Botswana   487   398   515   679   129   401 -8 -85 -111 -185 -312 -333

Lesotho   139   123   162   169   132   135 - - - - - -

Malawi   129   446   599   288   326   277 -50   4   5   5   4   5b

Mozambique  5 629  6 175  4 902  3 867  3 093  2 293   9   522   97   2   35   26

Namibia  1 122   770   441  1 247   361   416   5   18   14   41 -3 -96

South Africa  4 559d  8 300d  5 771d  1 729d  2 235d  1 325d  2 988d  6 649d  7 669d  5 744d  4 474d  7 360d

Swaziland   32   85   26   41   21 -137b -8 -4   1 -1 -5   3b

Zambia  1 732  2 100  1 489d  1 305d   663d  1 091d -702   409 -1 706d   127d   177d -149d

Zimbabwe   400   400   545   421   372   289   49   27   72   22   29   42

Asia  405 845  415 394  459 971  516 407  475 347  475 839  306 751  362 126  411 963  358 731  384 656  350 147

East and South-East Asia  324 219  340 239  387 074  435 077  390 392  398 286  274 146  314 324  377 118  310 217  341 693  305 253

East Asia  212 357  221 275  257 480  317 755  269 778  264 515  215 517  232 976  288 750  255 285  302 724  250 226

China  121 080  123 911  128 500  135 610  133 710  136 320  87 804  107 844  123 120  145 667  196 149  124 630

Hong Kong, China  70 180c  74 294c  113 038c  174 353c  117 387c  104 333c  83 411c  80 773c  124 092c  71 821c  59 703c  82 843c

Korea, Democratic 
People's Republic 
of

  228b   119b   83b   82b   26b   63b - - - - - -

Korea, Republic of  9 496d  12 767d  9 274d  4 104d  12 104d  17 053d  30 632d  28 360d  28 039d  23 760d  29 961d  31 676d

Macao, China  3 894  4 527  3 421  1 121  1 477  1 997b   469  1 673   681 -684 -987 -329b

Mongolia  4 272  2 060   337   94 -4 156  1 494   65   41   106   11   14   49

Taiwan Province of 
China  3 207d  3 598d  2 828d  2 391d  9 231d  3 255d  13 137d  14 285d  12 711d  14 709d  17 884d  11 357d

South-East Asia  111 862  118 963  129 594  117 322  120 613  133 771  58 629  81 348  88 368  54 931  38 969  55 026

Brunei Darussalam   865   776   568   173 -150 -46b   853   271 -590   78   258 -85b

Cambodia  2 001  2 068  1 853  1 823  2 476  2 784   36   46   43   47   121   259

Indonesia  19 138  18 817  21 811  16 641  3 921  23 063  5 422  6 647  7 077  5 937 -12 215  2 912

Lao People's 
Democratic 
Republic

  294   427   721  1 119   997   813b   0.1b -0.3b   12b   53b   24b   30b

Malaysia  9 239  12 115  10 877  10 082  11 336  9 543  17 143  14 107  16 369  10 546  8 011  5 792

Myanmar   497   584   946  2 824  2 989  4 341 - - - - - -

Philippines  2 449  2 280  5 285  4 447  6 915  9 524  3 407  2 189  6 299  4 347  1 032  1 614

/...
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Annex table 1. FDI � ows, by region and economy, 2012−2017 (continued)

FDI inflows FDI outflows

Region/economy 2012 2013 2014 2015 2016 2017 2012 2013 2014 2015 2016 2017

Singapore  59 837  57 453  73 475  62 746  77 454  62 006  20 058d  44 441d  52 418d  31 123d  27 922d  24 682d

Thailand  9 135  15 493  4 809  5 624  2 068  7 635  10 497  11 679  5 575  1 687  12 414  19 283

Timor-Leste   39   50   49   43   5   7   13   13   13   13   13 -

Viet Nam  8 368  8 900  9 200  11 800  12 600  14 100  1 200  1 956  1 150  1 100  1 388   540

South Asia  32 366  35 598  41 439  51 180  54 197  52 047  10 022  2 179  12 020  7 816  5 505  11 613

Afghanistan   47   38   44   163   86b   54b -9   1 -   1 -1 - 

Bangladesh  1 293  1 599  1 551  2 235  2 333  2 152   43   34   44   46   41   170

Bhutan   49   14   32   17 -13   10b - - - - - -

India  24 196d  28 199d  34 582d  44 064d  44 481d  39 916d  8 486d  1 679d  11 783d  7 572d  5 072d  11 304d

Iran, Islamic Republic 
of  4 662  3 050  2 105  2 050  3 372  5 019b  1 356b   189b   3   120   104 - 

Maldives   228d   361d   333d   298d   457d   517d - - - - - -

Nepal   92   71   30   52   106   198 - - - - - -

Pakistan   859  1 333  1 868  1 621  2 479  2 806   82   212   122   25   52   67

Sri Lanka   941   933   894   680   897  1 375   64   65   67   53   237   72

West Asia  49 260  39 558  31 458  30 150  30 759  25 506  22 584  45 623  22 825  40 698  37 458  33 281

Bahrain  1 545  3 729  1 519   65   243   519   516   532 -394  3 191 -880   229

Iraq  3 400 -3 120 -10 176 -7 574 -6 256 -5 032   490   227   242   148   304   78

Jordan  1 548  1 947  2 178  1 600  1 553  1 665   5   16   83   1   3   7

Kuwait  2 873  1 434   953   311   419   301  6 741  16 648 -10 468  5 367  4 528  8 112

Lebanon  3 111  2 661  2 907  2 353  2 610  2 628b  1 026  1 981  1 255   662   642   567b

Oman  1 365d  1 612d  1 287d -2 172d  1 680d  1 867b   884d   934d  1 358d   336d   356d   396b

Qatar   396 -840  1 040  1 071   774   986  1 840  8 021  6 748  4 023  7 902  1 695

Saudi Arabia  12 182  8 865  8 012  8 141  7 453  1 421  4 402  4 943  5 396  5 390  8 936  5 625

State of Palestine   58   176   160   103   297   203   29 -48   187   73 -45 -19

Turkey  13 745  13 463  12 739  17 717  12 942  10 864  4 106  3 536  6 670  4 811  2 746  2 630

United Arab Emirates  9 567  9 765  11 072  8 551  9 605  10 354  2 536  8 828  11 736  16 692  12 964  13 956

Yemen -531 -134 -233 -15 -561b -270b   9b   5b   12b   4b   1b   6b

Latin America and the 
Caribbeana  190 090  179 645  170 603  169 233  139 698  151 337  41 941  34 599  31 038  35 627  9 337  17 328

South America  157 356  119 834  126 866  119 870  95 151  104 206  18 086  19 359  24 734  23 652  6 919  11 611

Argentina  15 324  9 822  5 065  11 759  3 260  11 857  1 055   890  1 921   875  1 787  1 168

Bolivia, Plurinational 
State of  1 060  1 750   657   555   335   725 - - -33 -2   89   80

Brazil  76 098  53 564  73 370  64 291  57 999  62 713 -5 301 -1 180  2 230  3 092 -7 433 -1 351

Chile  28 100  21 168  24 262  19 541  11 163  6 730  18 364  10 232  13 326  14 515  6 254  5 135

Colombia  15 039  16 209  16 167  11 736  13 849  14 518 -606  7 652  3 899  4 218  4 517  3 690

Ecuador   567   727   772  1 322   755   606   81b   71b   301b   309b   249b   287b

Guyana   294   214   255   122   58   212 - - - -   26 -

Paraguay   697   252   412   306   320   356   56d   134d   101d   29d - -

Peru  11 788  9 800  4 441  8 272  6 863  6 769   78   137   801   127   303   262

Suriname   174   188   164   278   222 -87b -1   - - - - -

Uruguay  2 242  3 460  2 328   920 -743 -125   67   671 -184   89   85   107

Venezuela, Bolivarian 
Republic of  5 973  2 680 -1 028   769  1 068 -68  4 294   752  2 373   399  1 041  2 234

Central America  30 926  58 245  40 187  45 934  41 125  42 119  23 390  15 654  6 147  11 820  2 288  5 563

Belize   189d   95d   133d   59d   33d   77b   1d   1d   3d   0.5d   2d   0.3b

Costa Rica  2 258  2 741  2 927  2 752  2 541  3 007   455   340   109   211   79   159

El Salvador   467   179   306   397   347   792   1   0.1   0.1 -0.1 -0.4   0.2

Guatemala  1 245  1 296  1 389  1 221  1 185  1 147   39   34   106   117   117   180

Honduras  1 059  1 060  1 417  1 204  1 139  1 186   208   68   103   252   239   173

Mexico  21 730  48 492  28 672  34 858  29 755  29 695  22 897  14 730  5 403  10 668  1 604  5 083

Nicaragua   768   816   884   950   899   897   63   150   94   45   64   80

Panama  3 211  3 567  4 459  4 494  5 226  5 319 -274   331   329   528   185 -114

Caribbeana  1 807  1 566  3 551  3 429  3 423  5 012   466 -414   157   155   130   154

Anguilla   44   42   73c   66c   48c   62b - - -15c   12c   1c -1b

Antigua and Barbuda   133   95   42c   93c   49c   61b - -   2c -3c   6c   2b

Aruba -316   227   252 -24   28   88   3   4   9   10   0.5   9

Bahamas  1 034  1 133  3 244   408   943   928   158   277  2 679   170   359   132

Barbados   548   56   559   69   230   286   41   39 -213   141 -10 -28

British Virgin Islands  75 493b  109 577b  45 896b  25 680b  43 498b  38 358b  53 955b  110 356b  92 446b  83 159b  36 733b  70 780b

Cayman Islands  8 299b  51 048b  20 004b  52 431b  39 865b  37 433b  3 323b  11 869b  13 702b  61 993b  15 418b  30 371b

Curaçao   70 -2   69c   146c   133c   163b   12 -16   44c   19c   38c   139b

Dominica   59   23   12c   13c   32c   19b - - -2c -10c   - -4b

Dominican Republic  3 142  1 991  2 209  2 205  2 407  3 570   274d -391d   177d   22d   109d   27d

/...
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Annex table 1. FDI � ows, by region and economy, 2012−2017 (concluded)

FDI inflows FDI outflows

Region/economy 2012 2013 2014 2015 2016 2017 2012 2013 2014 2015 2016 2017

Grenada   31   113   60c   86c   91c   79b - -   2c -2c   1c   0.1b

Haiti   156   161   99   106   105   375 - - - - - -

Jamaica   413d   545d   582d   925d   928d   888d   3d -86d -2d   4d   214d   43d

Montserrat   3   4   5c   5c   8c   6b - - - - - -

Saint Kitts and Nevis   108   136   164c   132c   84c   127b - -   5c -0.1c -4c   0.4b

Saint Lucia   74   92   87c   95c   96c   92b - -   67c   19c -20c   22b

Saint Vincent and the 
Grenadines   115   160   119c   51c   91c   87b - -   11c   3c   1c   5b

Sint Maarten   14   47   47   28   41   40b -3   3   1   0.1   2   1b

Trinidad and Tobago -1 904 -1 130   661   194 -17   179b   189   63 -18   128 -193   84b

Oceania  3 580  2 710  2 277  1 759  1 923  1 710  1 575  2 179  1 395  1 034  1 441  1 222

Cook Islands -9b   9b -2b   45b   18b   20b  1 310b  2 037b  1 248b   793b  1 359b  1 133b

Fiji   376   264   350   307   280   299   2   4   38 -33 -16 -2 

French Polynesia   155   99   61   26   62   47b   43   65   30   23   24   25b

Kiribati -2b -0.1b   1b   1b   2b   1b   0.1b   0.1b   0.1b - - - 

Marshall Islands   21b   33b   9b -5b -3b   0b - - - - - - 

Micronesia, Federated 
States of - -   20b - - - - - -1b - - -

New Caledonia  2 831  2 169  1 745  1 226  1 498b  1 422b   109   61   61   62   55b   57b

Palau   22   18   40   31   35   35b - - - - - -

Papua New Guinea   25   18 -30   28 -40 -200   89 - -   174 - -

Samoa   26   14   23   27   3   9   11   0.1   4   4   15   0.1

Solomon Islands   24   53   22   32   37   37   3   3   1   5   1   6

Tonga   31   51   56   12   9   14   7   7   11   5   1   1 

Tuvalu   1b   0.3b   0.3b   0.3b   0.3b   0.3b - - - - - -

Vanuatu   78 -19 -18   29   22   25   1   0.5   1   2   1   1 

Transition economies  64 948  83 684  56 541  36 022  64 129  46 767  33 193  75 787  72 343  32 085  25 157  39 989

South-East Europe  3 606  4 749  4 626  4 923  4 598  5 538   438   501   482   525   237   267

Albania   855  1 266  1 110   945  1 100  1 119   23   40   33   38   64   26

Bosnia and Herzegovina   395   276   550   349   303   425   62   44   18   73   37   42

Serbia  1 299  2 053  1 996  2 347  2 350  2 867   331   329   356   346   250   146

Montenegro   620   447   497   699   226   546d   27   17   27   12 -185   11d

The former Yugoslav 
Republic of Macedonia   143   335   272   240   374   256 -26   30   10   15   24 -2

CIS  60 319  77 915  50 097  29 447  57 929  39 367  32 458  75 167  71 455  31 251  24 513  39 454

Armenia   497   346   404   178   338   246   16   27   16   17   66   22

Azerbaijan  2 005  2 632  4 430  4 048  4 500  2 867  1 192  1 490  3 230  3 260  2 574  2 564

Belarus  1 429  2 230  1 828  1 668  1 238  1 276   121   246   39   122   114   34

Kazakhstan  13 337  10 321  8 406  3 860  8 097  4 634  1 481  2 287  3 815   797 -5 218   787

Kyrgyzstan   293   626   248  1 142   616   94 -1 - - -1 - -1

Moldova, Republic of   244   224   343   227   84   214   20   13   42   17   9   8

Russian Federation  30 188  53 397  29 152  11 858  37 176  25 284  28 423  70 685  64 203  27 090  26 951  36 032

Tajikistan   234   144   289   397   219   141 - - - - - -

Turkmenistan  3 130b  2 861b  3 830b  3 043b  2 243b  2 314b - - - - - -

Ukraine  8 401  4 499   410  2 961  3 284  2 202  1 206   420   111 -51   16   8

Uzbekistan   563b   635b   757b   66b   133b   96b - - - - - -

Georgia  1 023  1 021  1 818  1 653  1 603  1 862   297   120   407   309   407   268

Memorandum

Least developed countries 
(LDCs)e  21 808  21 267  25 756  36 802  30 817  25 549  4 548  7 986  3 706  2 420  4 286  2 860

Landlocked developing 
countries (LLDCs)f  33 993  30 238  28 659  23 688  22 164  22 738  2 213  4 502  5 746  4 297 -2 338  3 227

Small island developing States 
(SIDS)g  2 489  2 614  7 246  3 422  3 991  4 133   705   492  2 701   683   375   318

Source: UNCTAD, FDI/MNE database (www.unctad.org/fdistatistics).
a  Excluding the financial centres in the Caribbean (Anguilla, Antigua and Barbuda, Aruba, the Bahamas, Barbados, the British Virgin Islands, the Cayman Islands, Curaçao, Dominica, 

Grenada, Montserrat, Saint Kitts and Nevis, Saint Lucia, Saint Vincent and the Grenadines, Sint Maarten and the Turks and Caicos Islands).
b  Estimates. 
c  Directional basis calculated from asset/liability basis.
d  Asset/liability basis.
e  Least developed countries include Afghanistan, Angola, Bangladesh, Benin, Bhutan, Burkina Faso, Burundi, Cambodia, the Central African Republic, Chad, the Comoros, the 

Democratic Republic of the Congo, Djibouti, Eritrea, Ethiopia, the Gambia, Guinea, Guinea-Bissau, Haiti, Kiribati, the Lao People’s Democratic Republic, Lesotho, Liberia, 
Madagascar, Malawi, Mali, Mauritania, Mozambique, Myanmar, Nepal, the Niger, Rwanda, Sao Tome and Principe, Senegal, Sierra Leone, Solomon Islands, Somalia, South Sudan, 
the Sudan, Timor-Leste, Togo, Tuvalu, Uganda, the United Republic of Tanzania, Vanuatu, Yemen and Zambia.

f  Landlocked developing countries include Afghanistan, Armenia, Azerbaijan, Bhutan, the Plurinational State of Bolivia, Botswana, Burkina Faso, Burundi, the Central African 
Republic, Chad, Ethiopia, Kazakhstan, Kyrgyzstan, the Lao People’s Democratic Republic, Lesotho, the former Yugoslav Republic of Macedonia, Malawi, Mali, the Republic of 
Moldova, Mongolia, Nepal, the Niger, Paraguay, Rwanda, South Sudan, Swaziland, Tajikistan, Turkmenistan, Uganda, Uzbekistan, Zambia and Zimbabwe.

g  Small island developing States include Antigua and Barbuda, the Bahamas, Barbados, Cabo Verde, the Comoros, Dominica, Fiji, Grenada, Jamaica, Kiribati, Maldives, the Marshall 
Islands, Mauritius, the Federated States of Micronesia, Nauru, Palau, Papua New Guinea, Saint Kitts and Nevis, Saint Lucia, Saint Vincent and the Grenadines, Samoa, Sao Tome 
and Principe, Seychelles, Solomon Islands, Timor-Leste, Tonga, Trinidad and Tobago, Tuvalu and Vanuatu.
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Annex table 2. FDI stock, by region and economy, 2000, 2010 and 2017 (Millions of dollars)

FDI inward stock FDI outward stock

Region/economy 2000 2010 2017 2000 2010 2017

Worlda 7 380 453 20 279 391 31 524 356 7 409 630 20 981 762 30 837 927

Developed economies 5 782 408 13 480 300 20 331 171 6 699 287 17 554 729 23 498 002

Europe 2 457 352 8 208 848 10 362 403 3 174 007 10 380 324 12 108 503

European Union 2 322 122 7 357 407 9 123 982 2 907 116 9 136 663 10 631 707

Austria  31 165  160 615  185 938  24 821  181 638  241 158

Belgium -  873 315  566 913 -  950 885  690 820

Belgium and Luxembourg  195 219 - -  179 773 - -

Bulgaria  2 704  44 970  47 838   67  2 583  2 817

Croatia  2 664  31 517  33 436   760  4 443  6 053

Cyprus  2 846  198 097  225 779   557  197 454  216 219

Czech Republic  21 644  128 504  153 468   738  14 923  23 655

Denmark  73 574  96 136  107 836b  73 100  163 133  205 650b

Estonia  2 645  15 551  23 148   259  5 545  7 700

Finland  24 273  86 698  85 980b  52 109  137 663  136 392b

France  184 215  630 710  874 521  365 871 1 172 994 1 451 663 

Germany  470 938  955 881  931 285b  483 946 1 364 565 1 607 380b

Greece  14 113  35 026  32 371  6 094  42 623  22 563

Hungary  22 870  90 845  93 332  1 280  22 314  28 611

Ireland  127 089  285 575  880 157  27 925  340 114  899 479

Italy  122 533  328 058  413 246  169 957  491 208  532 910

Latvia  1 691  10 935  17 234   19   895  1 792

Lithuania  2 334  13 403  17 576   29  2 107  3 413

Luxembourg -  172 257  178 048 -  187 027  241 421

Malta  2 263  129 770  203 571   193  60 596  74 024 

Netherlands  243 733  588 077  974 706  305 461  968 105 1 604 884

Poland  33 477  187 602  234 441   268  16 407  30 982

Portugal  34 224  114 994  143 637  19 417  62 286  60 976

Romania  6 953  68 699  88 199   136  1 511   883

Slovakia  6 970  50 328  52 032   555  3 457  3 406

Slovenia  2 389  10 667  16 033   772  8 147  6 913

Spain  156 348  628 341  644 415  129 194  653 236  597 250

Sweden  93 791  352 646  334 974  123 618  394 547  401 013

United Kingdom  439 458 1 068 187 1 563 867  940 197 1 686 260 1 531 683

Other developed Europe  135 231  851 440 1 238 421  266 891 1 243 661 1 476 796

Gibraltar  2 834b  14 247b  19 222b - - -

Iceland   497  11 784  10 092   663  11 466  5 519

Norway  30 265  177 318  149 330b  34 026  188 996  199 515b

Switzerland  101 635  648 092 1 059 777  232 202 1 043 199 1 271 762

North America 3 108 255 4 406 182 8 891 441 3 136 637 5 808 053 9 286 175

Canada  325 020  983 889 1 084 409  442 623  998 466 1 487 130

United States 2 783 235 3 422 293 7 807 032 2 694 014 4 809 587 7 799 045

Other developed economies  216 801  865 270 1 077 327  388 643 1 366 352 2 103 323

Australia  121 686  527 728  662 296  92 508  449 740  460 641

Bermuda   265b  2 837  2 316d   108b   925   886d

Israel  20 426  60 086  128 818  9 091  67 893  103 769

Japan  50 323  214 880  207 488b  278 445  831 076 1 519 983b

New Zealand  24 101  59 738  76 408  8 491  16 717  18 043

Developing economiesa 1 546 082 6 123 095 10 353 481  690 731 3 059 932 6 898 384

Africa  152 801  598 291  866 817  39 884  134 348  365 619

North Africa  45 328  201 105  275 097  3 199  25 777  35 991

Algeria  3 379b  19 540b  29 053   205b  1 513b  1 893

Egypt  19 955  73 095  109 660   655  5 448  7 426

Libya   471b  16 334  18 462b  1 903b  16 615  20 283b

Morocco  8 842b  45 082  62 664   402b  1 914  5 892 

Sudan  1 136b  15 690  26 533 - - -

Tunisia  11 545  31 364  28 725b   33   287   498b

Other Africa  107 472  397 186  591 720  36 685  108 571  329 628

West Africa  33 010  100 005  186 276  6 381  10 553  24 190

Benin   213   604  2 137   11   21   255

Burkina Faso   28   354  2 863 0.4   8   388

Cabo Verde   192b  1 252  1 946 -   1 -56

Côte d'Ivoire  2 483  6 978  9 475   9   94   194

Gambia   216   323   412b - - -

/...
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Annex table 2. FDI stock, by region and economy, 2000, 2010 and 2017 (continued)

FDI inward stock FDI outward stock

Region/economy 2000 2010 2017 2000 2010 2017

Ghana  1 554b  10 080  33 137 -   83   382

Guinea   263b   486b  4 314b   12b   144b   71b

Guinea-Bissau   38   63   191 -   5   12

Liberia  3 247b  10 206  8 581b  2 188  4 714  4 562b

Mali   132  1 964  3 989   1   18   290

Mauritania   146b  2 372b  7 079b   4b   28b   84b

Niger   45  2 251  6 372   1   9   305

Nigeria  23 786  60 327  97 687  4 144  5 041  14 285

Senegal   295  1 699  4 858   22   263   703

Sierra Leone   284b   482b  1 403b - - -

Togo   87   565  1 832 -e   126  2 716

Central Africa  5 053  39 228  87 819  1 720  2 363  3 674

Burundi   47b   13b   242b   2b   2b   3b

Cameroon   917b  3 099b  6 474b  1 252b   971b   687b

Central African Republic   104   511   651b   43   43   43b

Chad   576b  3 594b  5 439b   70b   70b   70b

Congo  1 893b  9 262b  27 040b   40b   64b   115b

Congo, Democratic Republic of the   617  9 368  22 527   34   229  2 557

Equatorial Guinea  1 060b  9 413b  13 715b -b,e   3b   3b

Gabon -b,e  3 287b  9 489b   280b   946b   175b

Rwanda   55   422  1 798 -   13   18

Sao Tome and Principe   11b   260b   444b -   21b   4b

East Africa  7 202  37 855  82 598   387  1 457  2 052

Comoros   21b   60b   124b - - -

Djibouti   40   878  1 954 - - -

Eritrea   337b   666b   994b - - -

Ethiopia   941b  4 206b  18 512b - - -

Kenya   932b  5 449b  11 904b   115b   267b   826b

Madagascar   141  4 383  6 528b   9b   14b   16b

Mauritius   683  4 658  5 122b   132   864   842b

Seychelles   515  1 701  2 900   130   247   288

Somalia   4b   566b  2 316b - - -

Uganda   807  5 575  11 893 -   66   81

United Republic of Tanzania  2 781  9 712  20 351b - - -

Southern Africa  62 208  220 098  235 027  28 198  94 198  299 711

Angola  7 977  16 063  12 075 -e  6 209  26 776

Botswana  1 827  3 351  5 577   517  1 007  1 019

Lesotho   330   929   535 - - -

Malawi   358  2 091  1 368 -e   90   18 

Mozambique  1 249  4 331  38 019   1   3   135b

Namibia  1 276  3 595  5 122   45   722   479

South Africa  43 451d  179 565d  149 962d  27 328d  83 249d  270 287d

Swaziland   536   927   769b   87   91   154b

Zambia  3 966b  7 433  16 973d -  2 531   262d

 Zimbabwe  1 238  1 814  4 628   234   297   580

Asia 1 052 674 3 881 159 7 262 946  597 069 2 465 542 5 707 211

East and South-East Asia  952 646 3 020 276 5 990 482  579 755 2 200 338 5 169 968

East Asia  695 043 1 875 957 3 828 193  495 206 1 599 149 3 965 777

China  193 348  587 817b 1 490 933b  27 768  317 211b 1 482 020b

Hong Kong, China  435 417c 1 067 520c 1 968 645c  379 285c  943 938c 1 804 249c

Korea, Democratic People's Republic of   55b   96b   815b - - -

Korea, Republic of  43 738d  135 500d  230 597d  21 497d  144 032d  355 758d

Macao, China  2 801b  13 603  32 365b -   550  1 802b

Mongolia   182  8 445  18 019 -  2 616   494

Taiwan Province of China  19 502d  62 977d  86 820b  66 655d  190 803d  321 453b

South-East Asia  257 603 1 144 320 2 162 289  84 549  601 189 1 204 190

Brunei Darussalam  3 868b  4 140  6 162b   493b   609b  1 550b

Cambodia  1 580  6 329  20 794   193   340   911

Indonesia  25 060  160 735  248 510  6 940  6 672  65 871

Lao People's Democratic Republic   588b  1 888b  6 560b   26b   68b   188b

Malaysia  52 747  101 620  139 540  15 878  96 964  128 517

Myanmar  3 752b  14 507b  27 806b - - -

Philippines  13 762b  25 896  78 788d  1 032b  6 710  47 824d

/...
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Annex table 2. FDI stock, by region and economy, 2000, 2010 and 2017 (continued)

FDI inward stock FDI outward stock

Region/economy 2000 2010 2017 2000 2010 2017

Singapore  110 570d  632 760d 1 284 929d  56 755d  466 129d  841 402d

Thailand  30 944  139 286  219 368  3 232  21 369  107 298

Timor-Leste -   155   339 -   94   112

Viet Nam  14 730b  57 004b  129 491b -  2 234b  10 518b

South Asia  30 743  268 959  506 932  2 761  100 441  162 674

Afghanistan   17b   930b  1 430b -   16b   6b

Bangladesh  2 162  6 072  14 557   68   98   362

Bhutan   4b   52   190b - - -

India  16 339  205 580d  377 683d  1 733  96 901d  155 341d

Iran, Islamic Republic of  2 597b  28 953  53 488b   411b  1 713b  3 744b

Maldives   128b  1 114b  3 732b - - -

Nepal   72b   239b  1 608b - - -

Pakistan  6 919  19 828  43 173   489  1 362  1 944

Sri Lanka  2 505  6 190  11 070   60   351  1 278

West Asia  69 286  591 923  765 532  14 553  164 763  374 570

Bahrain  5 906  15 154  26 574  1 752  7 883  19 233

Iraq -48  7 965  10 128b -   632  2 486

Jordan  3 135  21 899  33 886   44   473   619

Kuwait   608  11 884  15 167  1 428  28 189  30 624

Lebanon  14 233  44 285  63 693b   352  6 831  13 900b

Oman  2 577b  14 987b  22 256b -  2 796b  8 281b

Qatar  1 912  30 564b  34 929b   74  12 545b  52 883b

Saudi Arabia  17 577  176 378  232 228  5 285b  26 528  79 598

State of Palestine  1 418b  2 175  2 703 -   241   422

Syrian Arab Republic  1 244  9 939b  10 743b -   5b   5b

Turkey  18 812  187 968  180 697  3 668  22 509  41 403

United Arab Emirates  1 069b  63 869  129 934  1 938b  55 560  124 449b

Yemen   843  4 858  2 595b   13b   571b   665b

Latin America and the Caribbeana  338 774 1 629 249 2 194 395  53 530  457 190  812 974

South America  186 641 1 128 409 1 501 268  43 924  331 291  619 148

Argentina  67 601  85 591  76 576  21 141  30 328  40 942

Bolivia, Plurinational State of  5 188  6 890  12 305   29   8   730

Brazil -  682 346  778 287 -  191 349  358 915

Chile  45 753  162 149  275 291  11 154  62 371  124 281

Colombia  11 157  82 977  180 235  2 989  23 717  55 507

Ecuador  6 337  11 857  17 253b   252b   557b  1 919b

Guyana   756  1 784  3 185   1   2   28

Paraguay  1 219  3 254  5 471   38b   124b   410b

Peru  11 062  42 976  98 243   505  3 319  5 447

Suriname - -  1 810b - - -

Uruguay  2 088  12 479  30 438   138   345  5 573 

Venezuela, Bolivarian Republic of  35 480  36 107  22 175  7 676  19 171  25 396

Central America  139 768  453 143  629 796  8 534  122 858  191 807

Belize   294d  1 461d  2 165b   42d   49d   69b

Costa Rica  2 809  15 936  37 345   22  1 135  3 024

El Salvador  1 973  7 284  9 603   104   1   2

Guatemala  3 420  6 518  15 520   93   382   992

Honduras  1 392  6 951  15 029 -   831  2 166

Mexico  121 691  389 571  489 130  8 273  116 906  180 058

Nicaragua  1 414  4 681  10 830 -   181   641

Panama  6 775  20 742  50 174 -  3 374  4 855

Caribbeana  12 365  47 697  63 332  1 072  3 041  2 019

Anguilla - -   590b - -   69b

Antigua and Barbuda - -   723b - -   40b

Aruba  1 161  4 567  4 159b   675   682   655b

Bahamas  3 278b  13 438  20 634   452b  2 538  4 517

Barbados   308  4 970  7 078   41  4 058  4 053

British Virgin Islands  30 313b  265 172b  661 718b  69 758b  376 720b  879 716b

Cayman Islands  25 585b  149 077b  374 171b  21 280b  90 805b  235 155b

Curaçao -   527  1 219b -   32   298b

Dominica - -   372b - - -4b

Dominican Republic  1 673  18 793  36 502   68b   743   894b

/...
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Annex table 2. FDI stock, by region and economy, 2000, 2010 and 2017 (concluded)

FDI inward stock FDI outward stock

Region/economy 2000 2010 2017 2000 2010 2017

Grenada - -  2 222b - -   32b

Haiti   95   625  1 745   2b   2b   2b

Jamaica  3 317d  10 855d  15 987d   709d   176d   575d

Montserrat - -   37b - - -
Netherlands Antillesf   277 - -   6 - -
Saint Kitts and Nevis - -  1 680b - -   24b

Saint Lucia - -   901b - -   254b

Saint Vincent and the Grenadines - -  1 189b - -   82b

Sint Maarten -   256   431b -   10   16b

Trinidad and Tobago  7 280b  17 424b  9 099b   293b  2 119b   547b

Oceania  1 833  14 396  29 322   248  2 853  12 580
Cook Islands   7b   17b   103b -b,e  2 026b  10 716b

Fiji   356b  2 692b  4 478b   39b   47b   97b

French Polynesia   139b   392b   973b -   144b   382b

Kiribati -   5d   14b -   2d   2b

Marshall Islands -   120b   17b - - - 

Micronesia, Federated States of -   7b   235b - -   5b

New Caledonia -b,e  5 726b  16 967b   2b   304b   695b

Palau   173   238   428b - - -
Papua New Guinea   935  3 748  4 422   194b   209b   473b

Samoa   77   220   75 -   13   18
Solomon Islands   106b   552   589 -   27   59
Tonga   19b   220b   437b   14b   58b   108b

Tuvalu -   5   8b - - -
Vanuatu   61b   454   575 -   23   26 

Transition economies  51 964  675 996  839 704  19 611  367 101  441 541
South-East Europe  1 237  21 179  68 369   16   953  5 254

Albania   247  3 255  6 817 -   154   471
Bosnia and Herzegovina   450  6 709  8 286b -   195   497b

Serbia - -  37 668 - -  3 596
Montenegro -  4 231  5 519b -   375b   242b

The former Yugoslav Republic of Macedonia   540  4 351  5 857   16   100   89
CIS   49 965  646 340  753 946  19 477  365 300  433 891

Armenia   513  4 405  4 747   -   122   590
Azerbaijan  1 791  7 648  29 551   1  5 790  22 059
Belarus  1 306  9 904  19 776   24   205   835
Kazakhstan  10 078  82 648  147 064   16  16 212  20 458
Kyrgyzstan   432  1 698  5 536   33   2   0.3
Moldova, Republic of   449  2 964  3 647   23   68   198
Russian Federation  29 738  464 228  446 595  19 211  336 355  382 278
Tajikistan   136  1 165  2 554 - - -
Turkmenistan   949b  13 442b  34 254b - - -
Ukraine  3 875  52 872  50 970   170  6 548  7 473
Uzbekistan   698b  5 366b  9 252b - - -

Georgia   762  8 477  17 389   118   848  2 396
Memorandum

Least developed countries (LDCs)g  35 773  144 791  312 115  2 676  15 866  41 700
Landlocked developing countries (LLDCs)h  33 846  180 819  369 652  1 133  29 368  48 454
Small island developing States (SIDS)i  17 461  64 148  85 770  2 005  10 496  12 098

Source: UNCTAD, FDI/MNE database (www.unctad.org/fdistatistics).
a  Excluding the financial centres in the Caribbean (Anguilla, Antigua and Barbuda, Aruba, the Bahamas, Barbados, the British Virgin Islands, the Cayman Islands, Curaçao, Dominica, 

Grenada, Montserrat, Saint Kitts and Nevis, Saint Lucia, Saint Vincent and the Grenadines, Sint Maarten and the Turks and Caicos Islands).
b  Estimates.
c  Directional basis calculated from asset/liability basis.
d  Asset/liability basis.
e  Negative stock value.  However, this value is included in the regional and global total.
f  This economy was dissolved on 10 October 2010.
g  Least developed countries include Afghanistan, Angola, Bangladesh, Benin, Bhutan, Burkina Faso, Burundi, Cambodia, the Central African Republic, Chad, the Comoros, the 

Democratic Republic of the Congo, Djibouti, Eritrea, Ethiopia, the Gambia, Guinea, Guinea-Bissau, Haiti, Kiribati, the Lao People’s Democratic Republic, Lesotho, Liberia, Madagascar, 
Malawi, Mali, Mauritania, Mozambique, Myanmar, Nepal, the Niger, Rwanda, Sao Tome and Principe, Senegal, Sierra Leone, Solomon Islands, Somalia, South Sudan, the Sudan, 
Timor-Leste, Togo, Tuvalu, Uganda, the United Republic of Tanzania, Vanuatu, Yemen and Zambia.

h  Landlocked developing countries include Afghanistan, Armenia, Azerbaijan, Bhutan, the Plurinational State of Bolivia, Botswana, Burkina Faso, Burundi, the Central African 
Republic, Chad, Ethiopia, Kazakhstan, Kyrgyzstan, the Lao People’s Democratic Republic, Lesotho, the former Yugoslav Republic of Macedonia, Malawi, Mali, the Republic of 
Moldova, Mongolia, Nepal, the Niger, Paraguay, Rwanda, South Sudan, Swaziland, Tajikistan, Turkmenistan, Uganda, Uzbekistan, Zambia and Zimbabwe.

i  Small island developing States include Antigua and Barbuda, the Bahamas, Barbados, Cabo Verde, the Comoros, Dominica, Fiji, Grenada, Jamaica, Kiribati, Maldives, the Marshall 
Islands, Mauritius, the Federated States of Micronesia, Nauru, Palau, Papua New Guinea, Saint Kitts and Nevis, Saint Lucia, Saint Vincent and the Grenadines, Samoa, Sao Tome 
and Principe, Seychelles, Solomon Islands, Timor-Leste, Tonga, Trinidad and Tobago, Tuvalu and Vanuatu.
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EXPLANATORY 
NOTES

The terms country and economy as used in this Report also refer, as appropriate, to 
territories or areas; the designations employed and the presentation of the material do not 
imply the expression of any opinion whatsoever on the part of the Secretariat of the United 
Nations concerning the legal status of any country, territory, city or area or of its authorities, 
or concerning the delimitation of its frontiers or boundaries. In addition, the designations 
of country groups are intended solely for statistical or analytical convenience and do not 
necessarily express a judgment about the stage of development reached by a particular 
country or area in the development process. The major country groupings used in this Report 
follow the classification of the United Nations Statistical Office: 

• Developed economies: the member countries of the OECD (other than Chile, Mexico, the 
Republic of Korea and Turkey), plus the new European Union member countries which 
are not OECD members (Bulgaria, Croatia, Cyprus, Lithuania, Malta and Romania), plus 
Andorra, Bermuda, Liechtenstein, Monaco and San Marino, plus the territories of Faeroe 
Islands, Gibraltar, Greenland, Guernsey and Jersey. 

• Transition economies: South-East Europe, the Commonwealth of Independent States and 
Georgia. 

• Developing economies: in general, all economies not specified above. For statistical 
purposes, the data for China do not include those for Hong Kong Special Administrative 
Region (Hong Kong SAR), Macao Special Administrative Region (Macao SAR) and Taiwan 
Province of China.

Methodological details on FDI and MNE statistics can be found on the Report website  
(unctad/diae/wir).

Reference to companies and their activities should not be construed as an endorsement by 
UNCTAD of those companies or their activities. 

The boundaries and names shown and designations used on the maps presented in this 
publication do not imply official endorsement or acceptance by the United Nations. 

The following symbols have been used in the tables: 

• Two dots (..) indicate that data are not available or are not separately reported. Rows 
in tables have been omitted in those cases where no data are available for any of the 
elements in the row. 

• A dash (–) indicates that the item is equal to zero or its value is negligible. 
• A blank in a table indicates that the item is not applicable, unless otherwise indicated. 
• A slash (/) between dates representing years, e.g., 2010/11, indicates a financial year. 
• Use of a dash (–) between dates representing years, e.g., 2010–2011, signifies the full 

period involved, including the beginning and end years.  
• Reference to “dollars” ($) means United States dollars, unless otherwise indicated.

Annual rates of growth or change, unless otherwise stated, refer to annual compound rates. 

Details and percentages in tables do not necessarily add to totals because of rounding.
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Objectives and central terrain 

The journal aims to advance academic research to inform 
policy dialogue among and across the business, civil 
society and policymaking communities.  Its central research 
question – feeding into policymaking at subnational, national 
and international levels – is how to make international 
investment and multinational enterprises contribute to 
sustainable development. It invites contributions that provide 
state-of-the-art knowledge and understanding of the activities 
conducted by, and the impact of multinational enterprises 
and other international investors, considering economic, 
legal, institutional, social, environmental or cultural aspects. 
Contributions should draw clear policy conclusions from the 
research � ndings.

Grand challenges and the need for multiple lenses

The scale and complexities of the “grand challenges” faced by 
the international community, such as climate change, poverty, 
inequality, food security, health crises and migration –  as 
embodied in the United Nations’ Sustainable Development 
Goals (SDGs) – are enormous. These challenges, combined 
with the impact of disruptive technologies on business, rapidly 
evolving trends in international production and global value 
chains, new emerging-market players, and new types of 
investors and investment, make it imperative that policymakers 
tap a wide range of research � elds. Therefore , the journal 
welcomes submissions from a variety of disciplines, including 
international business, innovation, development studies, 
international law, economics, political science, international 
� nance, political economy and economic geography. However, 
submissions should be accessible across disciplines; 
interdisciplinary work is especially welcomed. The journal 
embraces both quantitative and qualitative research methods, 
and multiple levels of analyses.

Inclusive: multiple contributors, types of 
contributions and angles

 Transnational Corporations aims to provide a bridge between 
academia and the policymaking community. It publishes 
academically rigorous, research-underpinned and impactful 
contributions for evidence-based policymaking, including 

lessons learned from experiences in different societies and 
economies, both in developed- and developing-country and 
developing-country contexts. It welcomes contributions from 
the academic community, policymakers, research institutes, 
international organisations and others. Contributions to 
the advancement and revision of theories, frameworks and 
methods are welcomed as long as they are relevant for 
shedding new light on the investigation of investment for 
development, such as advancing UNCTAD’s Investment 
Policy Framework for Sustainable Development. 

The journal publishes original research articles, perspective 
papers, state-of-the art review articles, point-counterpoint 
essays and research notes. All papers are double-blind 
reviewed and,  in line with the aims and mission of the journal, 
each paper is reviewed by academic experts and experts from 
the policymaking community to ensure high-quality impactful 
publications that are both academically rigorous and policy 
relevant. In addition, the journal features synopses of major 
UN reports on investment and periodic reviews of upcoming 
investment-related issues of interest to the policy and research 
community. 

Unique bene� ts for authors: direct impact on 
policymaking processes

Through UNCTAD’s wider development community and 
its global network of investment stakeholders, the journal 
reaches a large audience of academics, business leaders and, 
above all, policymakers.  UNCTAD’s role as the focal point in 
the United Nations system for investment issues guarantees 
that its contents gain signi� cant visibility and contribute 
to debates in global conferences and intergovernmental 
meetings, including the World Investment Forum and the 
Investment and Enterprise Commission. The work published 
in Transnational Corporations feeds directly into UNCTAD’s 
various programmes related to investment for development, 
including its � agship product, the annual World Investment 
Report, and its technical assistance work (investment policies 
reviews, investment promotion and facilitation, and investment 
treaty negotiations) in over 160 countries and regional 
organizations. The journal thus provides a unique venue for 
authors’ academic work to contribute to, and have an impact 
on, national and international policymaking.
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