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Sections: 10, Sub-sections: 0,
Questions: 133.
Questions with enabling conditions: 35
Questions with validation conditions:0
Rosters: 8
Variables: 0

 SURVEY IDENTIFICATION INFORMATION
QUESTIONNAIRE DESCRIPTION

 SECTION 1: FARMER TYPE
No sub-sections, No rosters, Questions: 7.

 SECTION 2: FARMER DEMOGRAPHICS, LAND AND ASSETS OWNED
No sub-sections, Rosters: 1, Questions: 21.

 SECTION 3: INPUT COSTS, OUTPUT AND PRODUCTIVITY
No sub-sections, Rosters: 3, Questions: 23.

 SECTION 4: MAIN BUYERS AND CONTRACTS
No sub-sections, Rosters: 1, Questions: 12.

 SECTION 5: NETWORK EMBEDEDNESS
No sub-sections, No rosters, Questions: 42.

 SECTION 6: INCOME, VALUE ADDED AND DIVERSIFICATION
No sub-sections, No rosters, Questions: 13.

 SECTION 7: PERCEIVED CHALLENGES OF CERTIFICATION (CERTIFIED)
No sub-sections, Rosters: 1, Questions: 1.

 SECTION 8: GAINING CERTIFICATION PERCEPTIONS: MOTIVATIONS AND CHALLENGES
No sub-sections, Rosters: 1, Questions: 2.

 SECTION 9: PERCEPTIONS OF CERTIFICATION BENEFITS
No sub-sections, Rosters: 1, Questions: 6.

 SECTION 10: GENDER EQUITY AND PARTICIPATION
No sub-sections, No rosters, Questions: 6.
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s_1

SINGLE-SELECT s_0_q_01

01

02

03

SINGLE-SELECT s_0_q_02

01

02

03

SINGLE-SELECT s_0_q_03

01

02

03

MULTI-SELECT s_0_q_4

01

02

03

04

05

06

07

SINGLE-SELECT s_1_q_01

00

01

MULTI-SELECT s_0_q_05_01

01

02

03

SINGLE-SELECT s_0_q_05_02

00

01

s_2

TEXT s_2_q_01

NUMERIC: INTEGER s_2_q_02

SECTION 1: FARMER TYPE

County

Sub-county

Village

What is/are your role(s) in the coconut oil value
chain?

Do you currently have a certification?

If yes, how long have you had certifications?

If no, have you ever had a certification before?

SECTION 2: FARMER DEMOGRAPHICS, LAND AND ASSETS OWNED

Name

Age

County 1
County 2
County 3

Sub-county 1
Sub-county 2
Sub-county 3

Village 1
Village 2
Village 3

broker, supplying coconut
seedlings to farmers
farmer/tenant/farm worker
broker, supplying coconuts to
processors
processor
broker, supplying coconut oil
to exporters
coconut oil exporter
coconut oil retailer

No
Yes

s_1_q_01 == 1E
less than a year
between one and two year
over two years

s_1_q_01 == 0E
No
Yes
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SINGLE-SELECT s_2_q_03

00

01

NUMERIC: INTEGER s_2_q_04

SINGLE-SELECT s_2_q_05

00

01

02

03

04

05

SINGLE-SELECT s_2_q_06

00

01

02

03

04

SINGLE-SELECT s_2_q_07

01

02

03

04

SINGLE-SELECT s_2_q_08

01

02

03

04

NUMERIC: INTEGER s_2_q_09_a

NUMERIC: INTEGER s_2_q_09_b

NUMERIC: INTEGER s_2_q_09_c

SINGLE-SELECT s_2_q_10

01

02

03

04

generated by fixed list assets_owned

SECTION 2: FARMER DEMOGRAPHICS, LAND AND ASSETS OWNED
Roster: ASSETS OWNED

01 Mobile phone
02 Internet

Gender

Household size

What is your highest education level?

Civil status

Main activity (of household member)

Secondary activity (of household member)

Land size in acres

Land size in m2 for seedlings

Land size coconut producers

Land ownership

Male
Female

no formal education
elementary school
high school
vocational/technical school
college/university graduate
post-graduate Master or PhD

single
married
widow or widower
separated or divorced
other

crops
livestock
pastoralist
non-farm work

crops
livestock
pastoralist
non-farm work

land owned
land owned and operated
land leased
land shrarecropped
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03 Bicycle
04 Car

SINGLE-SELECT s_2_q_11

00

01

MULTI-SELECT s_2_q_12

01

02

03

04

MULTI-SELECT s_2_q_13

01

02

MULTI-SELECT s_2_q_14

01

02

03

04

05

06

07

MULTI-SELECT s_2_q_15

01

02

03

04

05

06

NUMERIC: INTEGER s_2_q_16

SINGLE-SELECT s_2_q_17

00

01

SINGLE-SELECT s_2_q_18

00

01

SINGLE-SELECT s_2_q_19

00

01

s_3

SECTION 3: INPUT COSTS, OUTPUT AND PRODUCTIVITY

Do you have or own...?

How often do you use it?

What kind of mobile phone do you own?

What do you use your mobile phone for?

What kind of information for crop production
and harvest would you like to get over your
mobile phone?

How many minutes by foot is your farm from
the nearest road that is passable by transport
vehicle?

Do you own a house?

Do you use electricity?

Do you use renewable energy?

SECTION 3: INPUT COSTS, OUTPUT AND PRODUCTIVITY

No
Yes

every day
weekly
monthly
rarely

Smart-phone
Non-smartphone

Apps
Mobile money
SMS
Phone calls
Playing games
Surfing the web
Other

good agriculture practice
information of prices
information of buyers
pest and disease control
weather and warnings
Other

No
Yes

No
Yes

No
Yes
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generated by fixed list s_3_q_01

Roster: CROP TYPES, AREA AND LABOUR

01 Crop 1
02 Crop 2
03 Crop 3

TEXT s_3_q_01_a

TEXT s_3_q_01_b

NUMERIC: INTEGER s_3_q_01_c

NUMERIC: INTEGER s_3_q_01_d

NUMERIC: INTEGER s_3_q_01_e

NUMERIC: INTEGER s_3_q_01_f

SINGLE-SELECT s_3_q_02

00

01

NUMERIC: INTEGER s_3_q_03

SINGLE-SELECT s_3_q_04

01

02

03

04

05

06

generated by fixed list s_3_q_05

SECTION 3: INPUT COSTS, OUTPUT AND PRODUCTIVITY
Roster: INPUT COSTS

01 seed/saplings
02 fertilizers
03 agro-chemicals (pesticide, insecticide)
04 hired labour
05 land rent (if leased)
06 machinery leased/services

NUMERIC: INTEGER s_3_q_05_a

Crop name

Is this crop certified?

Sown are (acres)

Output (kgs)

Labour hours per day

Number of labourers hired on the farm for this
crop

Are ther any workers under 18 years of age
working on your farm?

How many years have you been producing
seedlings/coconut on your farm?

What is your farm structure?

Previous growing season (in $)

No
Yes

family ownership/business
partnership
cooperative
corporation
limited liability company
other
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MULTI-SELECT s_3_q_06

01

02

03

04

SINGLE-SELECT s_3_q_07

00

01

NUMERIC: INTEGER s_3_q_07_a

NUMERIC: INTEGER s_3_q_07_b

SINGLE-SELECT s_3_q_08

00

01

TEXT s_3_q_08_a

NUMERIC: INTEGER s_3_q_08_b

generated by fixed list s_3_q_09

SECTION 3: INPUT COSTS, OUTPUT AND PRODUCTIVITY
Roster: PRODUCTION

01 Seedlings
02 Crop

NUMERIC: INTEGER s_3_q_09_a

TEXT s_3_q_09_b

TEXT s_3_q_09_c

NUMERIC: INTEGER s_3_q_09_d

TEXT s_3_q_09_e

TEXT s_3_q_09_f

Why did you decide to get certified?

Did you pay to obtain the certification?

If yes, how much did you pay?

If yes, how many years is the certification valid?

Did you receive financial assitance to apply for
certification?

If yes, from whom?

If yes, what percentage of the certification fees
was covered by assistance?

Total certified area or volume

Kind of certification

How did you learn about this certification?

When were you first certified? (year)

Are you still certified? (Yes/No)

Requested for certification? (Yes/No)

s_1_q_01 ==1E
buyer asked
higher price
friends did it
other

s_1_q_01 == 1E
No
Yes

s_3_q_07 == 1E

s_3_q_07 == 1E

s_1_q_01 == 1E

No
Yes

s_3_q_08 == 1E

s_3_q_08 == 1E

s_1_q_01 ==1E

SECTION 3: INPUT COSTS, OUTPUT AND PRODUCTIVITY 7 / 20



generated by fixed list s_4_q_01

SECTION 4: MAIN BUYERS AND CONTRACTS
Roster: BUYERS

01 % sold to main buyer
02 Type of buyer
03 Duration sold to main buyer
04 % sold to second largest buyer
05 Type of buyer

NUMERIC: INTEGER s_4_q_01_a

TEXT s_4_q_01_b

NUMERIC: INTEGER s_4_q_01_c

TEXT s_4_q_01_d

TEXT s_4_q_01_e

SINGLE-SELECT s_4_q_02

01

02

03

04

SINGLE-SELECT s_4_q_03

00

01

SINGLE-SELECT s_4_q_03_a

00

01

MULTI-SELECT s_4_q_03_b

01

02

03

04

05

SINGLE-SELECT s_4_q_04

00

01

SECTION 4: MAIN BUYERS AND CONTRACTS

Percentage (%) sold to main buyer

Type of buyer (local broker, international firm,
local consumer, processor, government, other)

Duration of relationship with main buyer
(years)

Percentage (%) sold to second largest buyer

Type of buyer (local broker, international firm,
local consumer, processor, government, other)

Who did you sell your crops to before the
current main buyer?

Have you had any difficulty finding
buyers/markets for your produce?

Have you had any difficulty finding
buyers/markets for your produce?

What are the main reasons you find it difficult
to find a buyer?

Are you given a contract for your produce?

local broker
international firm
local consumer
other

No
Yes

No
Yes

price
transport costs
quality concerns
don't know how to find them
other

No
Yes
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SINGLE-SELECT s_q_4_04_a

01

02

03

04

SINGLE-SELECT s_4_q_05

00

01

s_5

SINGLE-SELECT s_5_q_01_a

00

01

02

SINGLE-SELECT s_5_q_02_a

01

02

03

04

05

06

07

SINGLE-SELECT s_5_q_03_a

01

02

03

04

05

06

SINGLE-SELECT s_5_q_01_b

00

01

02

SINGLE-SELECT s_5_q_02_b

01

02

03

04

05

06

07

What is the contract type?

Have you ever had your products rejected?

SECTION 5: NETWORK EMBEDEDNESS

Do you have access to current information on
prices?

If yes/partially, who gives you this information?

How frequently do you meet with/have access
to your source of information on prices?

Do you have access to current information on
the weather?

If yes/partially, who gives you this information?

written and greater than a
year
written and short term
oral
other

No
Yes

No
Partially
Yes

s_5_q_01_a != 0E
local broker
international firm
NGO
government extension officer
friend
agrovet
other

s_5_q_01_a != 0E

rarely
once a month
once a week
every day
whenever we need it
other

No
Partially
Yes

s_5_q_01_b != 0E
local broker
international firm
NGO
government extension officer
friend
agrovet
other
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SINGLE-SELECT s_5_q_03_b

01

02

03

04

05

06

SINGLE-SELECT s_5_q_01_c

00

01

02

SINGLE-SELECT s_5_q_02_c

01

02

03

04

05

06

07

SINGLE-SELECT s_5_q_03_c

01

02

03

04

05

06

SINGLE-SELECT s_5_q_01_d

00

01

02

SINGLE-SELECT s_5_q_02_d

01

02

03

04

05

06

07

SINGLE-SELECT s_5_q_03_d

01

02

03

04

05

06

How frequently do you meet with/have access
to your source of information on the weather?

Do you have access to current information on
diseases?

If yes/partially, who gives you this information?

How frequently do you meet with/have access
to your source of information on disease?

Do you have access to current information on
laws?

If yes/partially, who gives you this information?

How frequently do you meet with/have access
to your source of information on laws?

s_5_q_01_b != 0E

rarely
once a month
once a week
every day
whenever we need it
other

No
Partially
Yes

s_5_q_01_c != 0E
local broker
international firm
NGO
government extension officer
friend
agrovet
other

s_5_q_01_c != 0E

rarely
once a month
once a week
every day
whenever we need it
other

No
Partially
Yes

s_5_q_01_d != 0E
local broker
international firm
NGO
government extension officer
friend
agrovet
other

s_5_q_01_d != 0E

rarely
once a month
once a week
every day
whenever we need it
other
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SINGLE-SELECT s_5_q_01_e

00

01

02

SINGLE-SELECT s_5_q_02_e

01

02

03

04

05

06

07

SINGLE-SELECT s_5_q_03_e

01

02

03

04

05

06

SINGLE-SELECT s_5_q_01_f

00

01

02

SINGLE-SELECT s_5_q_02_f

01

02

03

04

05

06

07

SINGLE-SELECT s_5_q_03_f

01

02

03

04

05

06

SINGLE-SELECT s_5_q_04_a

00

01

02

Do you have access to current information on
testing soil and water facilities?

If yes/partially, who gives you this information?

How frequently do you meet with/have access
to your source of information on testing soil
and water facilities?

Do you have access to current information on
irrigation schedules?

If yes/partially, who gives you this information?

How frequently do you meet with/have access
to your source of information on irrigation
schedules?

Do you have access to training on new
agricultural practices?

No
Partially
Yes

s_5_q_01_e != 0E
local broker
international firm
NGO
government extension officer
friend
agrovet
other

s_5_q_01_e != 0E

rarely
once a month
once a week
every day
whenever we need it
other

No
Partially
Yes

s_5_q_01_f != 0E
local broker
international firm
NGO
government extension officer
friend
agrovet
other

s_5_q_01_f != 0E

rarely
once a month
once a week
every day
whenever we need it
other

No
Partially
Yes
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MULTI-SELECT s_5_q_05_a

01

02

03

04

05

06

07

SINGLE-SELECT s_5_q_04_b

00

01

02

MULTI-SELECT s_5_q_05_b

01

02

03

04

05

06

07

SINGLE-SELECT s_5_q_04_c

00

01

02

MULTI-SELECT s_5_q_05_c

01

02

03

04

05

06

07

SINGLE-SELECT s_5_q_04_d

00

01

02

MULTI-SELECT s_5_q_05_d

01

02

03

04

05

06

07

SINGLE-SELECT s_5_q_06_a

00

01

02

If yes, who gives you this information?

Do you have access to training on chemical
and fertilizer use?

If yes, who gives you this information?

Do you have access to training on health and
safety?

If yes, who gives you this information?

Do you have access to training on industrial
action and leadership?

If yes, who gives you this information?

Has your credit improved since you started
working with your current buyer?

s_5_q_04_a != 0E
local broker
international firm
NGO
government extension officer
friend
agrovet
other

No
Partially
Yes

s_5_q_04_b != 0E
local broker
international firm
NGO
government extension officer
friend
agrovet
other

No
Partially
Yes

s_5_q_04_c != 0E
local broker
international firm
NGO
government extension officer
friend
agrovet
other

No
Partially
Yes

s_5_q_04_d != 0E
local broker
international firm
NGO
government extension officer
friend
agrovet
other

No
Partially
Yes
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MULTI-SELECT s_5_q_07_a

01

02

03

04

05

06

07

08

SINGLE-SELECT s_5_q_06_b

00

01

02

MULTI-SELECT s_5_q_07_b

01

02

03

04

05

06

07

08

SINGLE-SELECT s_5_q_06_c

00

01

02

MULTI-SELECT s_5_q_07_c

01

02

03

04

05

06

07

08

SINGLE-SELECT s_5_q_06_d

00

01

02

MULTI-SELECT s_5_q_07_d

01

02

03

04

05

06

07

08

Who provides/supports you with credit?

Have your transportation costs reduced since
you started working with your current buyer?

Who provides/supports you with
transportation?

Has your grading improved since you started
working with your current buyer?

Who provides/supports you with grading?

Have you started using less fertilizers or
chemicals since you started working with your
current buyer?

Who provides/supports you with chemicals
and fertilizer?

local broker
international firm
NGO
government extension officer
friend
agrovet
noone
other

No
Partially
Yes

local broker
international firm
NGO
government extension officer
friend
agrovet
noone
other

No
Partially
Yes

local broker
international firm
NGO
government extension officer
friend
agrovet
noone
other

No
Partially
Yes

local broker
international firm
NGO
government extension officer
friend
agrovet
noone
other
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SINGLE-SELECT s_5_q_06_e

00

01

02

MULTI-SELECT s_5_q_07_e

01

02

03

04

05

06

07

08

SINGLE-SELECT s_5_q_08

00

01

NUMERIC: INTEGER s_5_q_09

MULTI-SELECT s_5_q_10

01

02

03

04

SINGLE-SELECT s_5_q_11

00

01

02

SINGLE-SELECT s_5_q_12

00

01

02

SINGLE-SELECT s_5_q_13

00

01

02

SINGLE-SELECT s_6_q_01

00

01

Has your access to seeds improved since you
started working with your currrent buyer?

Who provides/supports you with access to
seeds?

Are you part of a farmer group or association?

If yes, how long have you been part of a farmer
group or association?

Does the group or association help you with
any of the following?

Do you cooperate with other producers to
improve the quality or value of your product
for the market?

Do you cooperate with other types of actors in
the value chain to improve the quality or value
of your product for the market?

Do you have a partnership with a processing
company to improve the value of your product
for the market?

SECTION 6: INCOME, VALUE ADDED AND DIVERSIFICATION

Are you doing any value addition before sale
currently?

No
Partially
Yes

local broker
international firm
NGO
government extension officer
friend
agrovet
noone
other

No
Yes

s_5_q_08 == 1E

s_5_q_08 == 1E

new markets
production pratices/training
accessing inputs
other

No, I am not interested
Not yet, but I am interested
Yes

No, I am not interested
Not yet, but I am interested
Yes

No, I am not interested
Not yet, but I am interested
Yes

No
Yes
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MULTI-SELECT s_6_q_02

01

02

03

04

05

06

07

08

09

SINGLE-SELECT s_6_q_03

00

01

MULTI-SELECT s_6_q_04

01

02

03

04

05

06

07

08

09

SINGLE-SELECT s_6_q_05

00

01

MULTI-SELECT s_6_q_06

01

02

03

04

SINGLE-SELECT s_6_q_07

00

01

NUMERIC: INTEGER s_6_q_08

NUMERIC: INTEGER s_6_q_09

SINGLE-SELECT s_6_q_10

00

01

If yes, what type of value addition do you do?

Did you do any value addition before
certification?

If yes, what type of value addition did you do?

Have you diversified since you became
certified?

If yes, how have you diversified?

Does your household have income sources
other than coconut?

If yes, what percent of the total household
income is from coconut?

If yes, what percent of the total household
income is from sources other than coconut?

Do you earn enough from your farm to
support the basic needs of your family? (food,
housing, health and education)

s_6_q_01 == 1E
cleaning
sorting
drying
grading
cutting
pressing into oil
packaging
labelling
other

s_1_q_01 == 1E

No
Yes

s_6_q_03 == 1E
cleaning
sorting
drying
grading
cutting
pressing into oil
packaging
labelling
other

s_1_q_01 == 1E

No
Yes

s_6_q_05 == 1E
new product
new market
more value addition
other

No
Yes

s_6_q_07 == 1E

s_6_q_07 == 1E

No
Yes
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MULTI-SELECT s_6_q_11

01

02

03

04

05

SINGLE-SELECT s_6_q_12

00

01

SINGLE-SELECT s_6_q_13

00

01

generated by fixed list certified_challenges

SECTION 7: PERCEIVED CHALLENGES OF CERTIFICATION (CERTIFIED)
Roster: CERTIFICATION CHALLENGES

01 certification fees
02 validity of certificate
03 demand for non-certified products is also high
04 some certified producers are not following standards
05 demand for certified products is low
06 prices for certified products are low
07 lack of control of certified production
08 inputs for organic production are expensive

NUMERIC: INTEGER s_7_q_01

SPECIAL VALUES

00

01

02

SINGLE-SELECT s_8_q_01

00

01

SECTION 8: GAINING CERTIFICATION PERCEPTIONS: MOTIVATIONS AND CHALLENGES
Roster: INTEREST IN CERTIFICATION

If no, what needs are not being met?

Has the community contributed toward
purchasing new assets in the last year? (e.g.
wells, equipment, etc.)

Has there been increased support from
community members for production?

SECTION 7: PERCEIVED CHALLENGES OF CERTIFICATION (CERTIFIED)

Are the following challenges in maintaining
certification?

not a challenge
moderate challenge
severe challenge

SECTION 8: GAINING CERTIFICATION PERCEPTIONS: MOTIVATIONS AND
CHALLENGES

Are you interested in obtaining certification?

s_6_q_10 ==0F
food
housing
health costs
education
other

No
Yes

No
Yes

s_1_q_01 == 1E

s_1_q_01 == 0E

No
Yes
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generated by fixed list interest_certification

01 increase income
02 increase demand for product
03 contribute to environmental conservation
04 follow trend (others are also doing it)
05 receive production support from government, NGO, etc
06 receive marketing support for my products
07 build partnership with other value chain actors
08 other

SINGLE-SELECT s_8_q_02

00

01

02

MULTI-SELECT s_9_q_01

01

02

03

04

05

06

TEXT s_9_q_02

MULTI-SELECT s_9_q_03

01

02

03

04

05

06

SINGLE-SELECT s_9_q_04

00

01

TEXT s_9_q_05

generated by fixed list perceived_benefits_I

SECTION 9: PERCEPTIONS OF CERTIFICATION BENEFITS
Roster: PERCEIVED BENEFITS I

01 Prices for certified products are higher than prices for conventional products
02 Operating/production costs are higher for certified products

Please mark the importance of these factors in
making you interested in certification

SECTION 9: PERCEPTIONS OF CERTIFICATION BENEFITS

Who gets the highest benefits from
certification?

What are the main benefits from certification
for the above selected actors?

Who gets multiple certifications easily?

Do you think getting one type of certification
makes it easier to get another type of
certification?

Why?

s_8_q_01 == 1E

Not important
Moderately important
Very important

Producer of coconut inputs
Producer of raw coconut
Processor of coconut oil
Exporter of coconut oil
Value chain
middlemen/brokers
All actors benefit equally

Producer of coconut inputs
Producer of raw coconut
Processor of coconut oil
Exporter of coconut oil
Value chain
middlemen/brokers
All actors benefit equally

No
Yes
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03 Certified producers are dependent on suppliers of organic inputs
04 Financial support/subsidies are important for certified production
05 Using certification practices is healthier for me and our workers
06 I have increased trust in input suppliers and buyers since certification
07 I lose freedom on what I can and cannot do when I get certified
08 Certified produce allows for greater income to be spent on nutritious food for daily consumption
09 Certified producers provide equal opportunities for work for women
10 Certified producers provide better working working conditions for women
11 Certification will prevent children from working in farms in exchange for salaries (in cash or in kind)
12 Certification can help reduce the negative impact of agricultural production (e.g. from chemical
application) on the farmers, his family and workers
13 Certification can help increase farm production
14 Certification helps to get advice/support on sustainable practices
15 Certification will help protect and preserve soil and water (i.e. reduce land and water degradation)
16 Biodiversity refers to the variety of life in an ecosystem. Certification contributes to protect the biodiversity
of the farm
17 Certification can help reduce deforestation
18 Certification could help slow down or reduce the impact of climate change (e.g. increase in temperature or
in intensity of typhoons)
19 Certification provides opportunities to create partnerships with other value chain actors (e.g. farmer and
processors)
20 Certified actors avail of more training (e.g. shared technology, finance and expertise)
21 Certified products are easier to sell to export markets

SINGLE-SELECT s_9_q_06

00

01

02

03

04

SINGLE-SELECT s_10_q_01

00

01

SINGLE-SELECT s_10_q_02

00

01

02

Please mark the importance of these factors in
making you interested in certification

SECTION 10: GENDER EQUITY AND PARTICIPATION

Are most supervisors on your farm male or
female?

Is there a difference in income per day of
female and male workers in your farm?

Strongly disagree
Disagree
Neutral
Agree
Strongly agree

Male
Female

No, male and female workers
have the same daily income.
Yes, female workers have
higher daily wages than male
workers.
Yes, male workers have higher
daily wages than female
workers.
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SINGLE-SELECT s_10_q_03

00

01

02

SINGLE-SELECT s_10_q_04

00

01

02

SINGLE-SELECT s_10_q_05

00

01

TEXT s_10_q_06

Did the number of hours worked on the field
change in the last year?

Did the time spent on other activities (child
care, leisure) change in the last year?

Can you report abuse more easily in the last
year?

To whom can you report abuse?

No, it did not change.
Yes, the number of hours
worked on the field increased
in the last year.
Yes, the number of hours
worked on the field decreased
in the last year.

No, it did not changed.
Yes, it increased.
Yes, it decreased.

No
Yes

s_10_q_05 == 1E
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